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IN THIS ISSUE 


Four Million Roses in Texas is Estimate 
Texas Growers Relate Observations, Experiences 


Nurserymen Agitated Over Quarantine Matters 
Eastern Nurserymen Discuss Serious Situation 


New Freight Rates Effective in Southern Territory 
Secretary Sizemore Gives Conference Results 


California Nurserymen Plan Alluring Program 
Twenty-Second Annual To Be Held At Riverside 


Cooperative Marketing Association Suggested 
To Protect, Control and Stabilize Nursery Trade 


Nurseryman Discusses Merchandising Problems 
By D. B. Cole Before Ohio Nurserymen’s Association 


A. A. N. Petitions Interstate Commerce Commerce 
Suspension of New Freight Rates Requested 


Requisites of a Retail Nursery Business 
As Listed By An Experienced Retailer 


Hearing To Be Held On Japanese Beetle Quarantine 
Scheduled for October 4th at Washington, D. C. 


Government in Business Criticized By Industry 
Research Into Practices and Effects Requested 


Clarke-McNary Act Discussed by P. C. A. N. Members 
Thirtieth Annual Convention Well Attended 
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Write for Samples and Price List 


MAKES 
CLEAN - NEAT 
BUNDLES 


COSTS 
LESS THAN 
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BETTER JOB \s: 
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We will send full size workin 3 that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 


SAXOLIN is two sheets of kraft Paper cemented with 
—_—— filler and crinkled to stretch and conform to shape of 
undle. 


It's waterproot—tough and easy to handle. 


If you are using any special size — et for w ing 
tell us the size and we will send samples. ty SAXOLIN 
now and be ready for your next shiegieg m4 


Case Bas Co, 


Specialty Dept. -:- Cleveland, Ohio 


























AN INSURANCE POLICY 


Money put into advertising is like money 
put into an endowment insurance. At first you 
have merely the protection of a branded and 
advertised name, then the bonus certificates 
begin to come in, and ultimately in the fullness 
of time the money is returned with profits. 

But the premiums must be kept up. The 
surrender value of an advertising campaign in 
the early days is very small. 

When you decide to advertise resolve that it 
shall be a scheme of marketing to cover a per- 


iod of at least two to three years. 


The above is an excerpt from an article by a 
prominent British advertiser. It certainly hits 
the nail on the head. Without a doubt, it is 
the man who is advertising now consistently — 
and attractively, who will reap the first and 
full benefits of a return of normalcy in public 


buying. 
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The Preferred Stock 
J&P’s- 
NEW ROSES_. 


FOR 1932-33 
REAL MONEY-MAKERS 


4 


4. 


SOUVENIR (A_ golden ESSENCE (H. T.)—A b 
Talism an) (H. To vigorous double Etoile 
The most “Gold Med- de Holland — velvet 
aled” of 1932 roses. A crimson with pungent 
golden yellow sport of fragrance. ) 
Talisman. Will be 


THE Yellow rose of 
the year for garden 
and cut flower use. A 
sure-fire hit. (Patent 


EDITH KRAUSE (H.T.) 
Hardy and robust— 
a majestic white rose, 





applied for). double and fragrant. 
COMTESSE VANDAL porTry (H. T.) — Gold, 
(H. T.)—Has taken orange and _ copper, 
Eure ope by storm for rioting in an unusual 
its long slender bud biend. Vigorous, 
and exquisite flower. hardy, healthy. 
Five European Gold : ? 
Medals. A novel 


bronze coral, salmon BLAZE (Slbg.)—A mar- . 
and gold combination. velous hardy, ever- 
(Patent applied for). blooming scarlet red 
climber. An ever- 
MAX KRAUSS (H. T.)— blooming Paul's Scar- 

A vigorous disease re- let Climber and Tep- , 
sistant gold yellow litz seedling—in our 
without the criticized opinion destined to 
black centre so often enormous popularity 
present in “Pernet.” A Real Leader. 


(Patent applied for). (Plant Patent No. 10) 


Our Fall Trade Price List, as usual, is to be mailed 


=< 





immediately after Labor Day. Look it over care- 


fully then stock up for the Fall demand. 


Jackson & Perkins Company 


olesale On 


Newark , New York. 





A complete line of trees, shrubs, evergreens and fruits. 





Write for a circular on our new automatic planting machine. 





MONROE 


E, ILGENFRITZ’ SONS COMPANY 
Monroe, Michigan 














Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 





Write for Trade List 








THE WAYSIDE GARDENS co. 


MENTOR, OHIO 









































EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce engravings relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. Engravings will 
be made from photographs at cost. 

Advertising—Last forms close 
and 25th of each month. If proofs are w 
on hand one week earlier. 

“AMERICAN NURSERYMAN?” is distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the carlot operater. Here is 
concentrated class circulation of high character—-the Trade 
pte of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on Ist and 15th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, 25c. 

L. M. GEMINDER 
General Manager 


(semi-monthly) on the 10th 
» copy be 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean ee = 
of commercial news of the Planting Field and Nursery. 
honest, fearless policy in harmony with the growing ethics = 
modern business methods. 

Ceoperation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of its 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—‘AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and rates the welfare of 
the Nursery Trade above every other consideration. 

Of This Magazine has no connection whatever with _@ par- 
ticular enterprise. Absolutely bi and t im all 
its dealings. 

Though it happens that its place of publication is in the east- 
erm section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its mews and advertising columns bristle with anneunce- 
ments from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
- al Stock, Orchard and Landscape Pianting and Distribu- 
tion. 





39 State Street, 
Rochester, N. Y. 




















Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


American Buib Company....importers Bulbs, Seeds, Etc...... 101 
Bernardin, E. P...........+. General Nursery Stock............ 100 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc. ....... 100 
Bridgeport Nursery ........ General Nursery Stock............ 97 
a a eee EE ho. cd aa usa each omen dee @ baie 100 
Burr & Company, C. R...... General Nursery Stock ........... 100 
Canterbury Nureeries ....... ES Pr re te Pee 99 
Chase Bag Co.............-- BONED Ki cccencccvecestonnceneases 86 
Chase Company, Benjamin..Nursery Labels ..........-.-++++: 102 
Conigieky, B. F.......ccccce Hand Colored Photographs........ 101 
Crystal Soap & Chemical Co.Crystal No-Dri .............--+05- 100 
Crystal Soap & Chemical Co.C. P. O. ....... cece eee eee eeeeee 101 
Dintelman’s Nursery ........ Peach, Apple, Ete. ....cccccsecces 100 
Dixie Rose Company ........ Hybrid Tea Roses ............... 88 
Fairview Evergreen Nurs.....Fall List Ready ............-..+.+ 99 
Ferndale Nursery Co......... Evergreens, Perennials ........... 99 
Foster Nursery Co.......... Grape Vines, Currants, Etc......... 97 
Harmel Peony Co. ......... POI . oa.0.0 6060eGuGs Wassscveeeses 99 
Henderson’s Nursery ........ Special Announcement ........... 99 
Herbst Bros. ............++. Tree and Shrub Seed.............. 100 
Hill Nursery Co............: Evergreen Plate Book ............ 101 
Hill Nursery Co., D......... Evergreen Specialists ............ 104 
Hobbs & Sons, C. M........ General Nursery Stock ........... 97 
Hogansville Nurseries ...... Riau MN edad diss sa vabeeine 101 
Mead & Gis Wa Vo ocncccnns General Nursery Stock ........... 102 
Horticultural Advertiser .... Trade Paper .............sceceee. 99 
Horticultural Books ........ List of 160 Nursery Aids ......... 98 
Howard Rose Co......... coe MOBOS oc ccccvcccccvccgoccccccesece 100 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals........... 86 


Jackson & Perkins.......... General Nursery Stock ........... 86 
Ts thes csuncsdeo swe Plant Patent Attorney ............ 101 
A er eee Piant Patent Attorney ........... 101 
Leonard & Son, A. M....... SN ME its ocd owsunssducens 98 
Levett, Lester C............ Privet and Berberis .............. 101 
McHutchinson & Co.......... Nursery Accessories .............. 88 
Monroe Nursery ............ Fruits and Ornamentals ......... 86 
Naperville Nurseries ........ REE MEO. cceseeccenccncags 99 
Neosho Nurseries Co. ...... NE Hin bias endcceasendiecteades 98 
Northeastern Forestry Co....Lining-out Evergreens ............ 99 
SOE tts. Bicnswonnedcesacans a po 98 
Paineevilie Nurseries ....... General Nursery Stock ........... 97 
Parsons Wholesale Nurseries.General Nurssry Stock ........... 100 
Portiand Wholesale N. Co...Seediings ............00.ceeeeeees 101 
Princeton Nureeries ........ General Nursery Stock ........... 101 
Process Color Printing Co...Loose-leaf Plate Book ............ 99 
Ge chdecekescocuau Small Fruit Plants .........cccc0. 102 
Ramesy & Co., L. W......... ee cv nceaeneehees 99 
Scarffts Nursery ............ Small Fruit Plante: .........sscees 98 
Gis 66 i cea dccece Special Announcement ........... 101 
Southern N. & L. Co. ........ POD SE aren sacdcccdcdsddgctcs 101 
NO, OE, wees wsedecnesad Pe: CUE Sods chi eds 88 
Storrs & Harrison Co....... General Nursery Stock ........... 97 
CE Gisiews.otbabhdoucwane Position with Nursery ............ 102 
Wayside Gardene Co........ Hardy Perennial Plants .......... 86 
Westcott Nureery Co........ Evergreens, Shrubs, Trees ........ 102 
Westminster Nursery ....... Prrewee, Pepe, GR. oc cicccccceses 101 
Willis Nursery Co........... NG THRE osc ctv aNeccsaveds 101 
Wwoeen @ Gas G. G. cvcccecs RON TRON, go occ cin cécccces 101 
Cees BA Bi ccccccscavces General Nursery Stock ........... 99 
1 pe 
y WF 


LESS THAN FOUR CENTS A WEEK—Issued ist and 15th of each month. The National Journal of Commercial Horti- 


culture. National and international circulation. 
Union. Journal appreciated by upward of 2500 Nursery readers. 


AMERICAN NURSERYMAN 


Reaching every state in the 
Subscription: 


$2.00 per year; two years for $3.00. A one-inch advertisement for $2.10; under 


Chief Exponent of the Nursery Trade yearly term, $1.90 








AMERICAN 











No, This isn’t Nursery Stock 


BURLAP SQUARES 


For balling Evergreens. Make a neater, better job—and 
cost less. 8 sizes. Bales of 500. 


CHINESE TONKIN CANES 
Strong, durable bamboo for staking. 9 sizes, from 2 to 8 
ft. long, light weight and extra heavy. 


GRANULATED PEAT 
McH BRAND—finest pulverized horticultural peat, in 
large bales, low prizes just now. 


RAFFIA 
Four dependable brands, for grafting, budding and all 
kinds of tying. Bale lots or less. 


Fall Bulbs—For Outdoor Planting 


DUTCH BULBS 
TULIPS, HYACINTHS, CROCUS, at low prices, includ- 
ing. all charges to aboard cars New York. 


DAFFODILS 
Northwest-grown exclusively, in leading varieties, double- 
nosed and round bulbs. 


HARDY LILY BULBS 
L. CANDIDUM (Madonna or St. Joseph’s Lily). French 
Northern-grown bulbs. 6 sizes from 18 to 35 c/m. 


L. REGALE, Fine single crowned bulbs, in 5 flowering 
sizes. 

JAP. LILIES—Auratum, Rubrum, Album, Henryi, Tigri- 
num, etc., in several sizes. 


BOXWOOD 
Sempervirens, bushes, pyramids, standards, ball-shape. 
Also Suffruticosa trimmed bushes. 


ROSE STOCKS , 
Manetti, Holland, English, French, RUGOSA and MUL- 
TIFLORA. 
TELL US WHAT YOU WANT, AND LET US QUOTE 


McHUTCHISON & CO. **sSHAmbens sneer 


NEW YORK 
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Nurserymen 
Attention!!! 


Autumn is approaching and with it the time of pur- 
chasing fruit tree seeds. Have you already tried Austrian 
fruit tree seeds? Austria is an alpine country with rough 
climate. The seeds harvested there give only vigorous 
frost resisting plants. Stocks for grafting should be 
grown only from Austrian seeds. This year the crops are 
good, the seeds excellent and our prices very cheap. 

As long as supply lasts, we offer the following articles 
in clean seeds of the new crop and of best germinating 
faculty: 


Myrabolana 
Mahaleb 
avium sylvatican 
St. Julien (Mirabelle) 
padus 
Amygdalus communis (sweet or bitter). . 
Pyrus communis (true Wild Pear) 
“ —malus (true Wild Apple) 
Morus alba 


“ee 


Prunus 
“ 


Per 100 lbs., exclusive of packing, from here. 

The prices are made in U. S. A. $. 

Payment by means of check, one-half with order, the 
other half at the arrival of goods. 

If you want any other seeds, of conifers or deciduous 
trees or shrubs, kindly ask for our special offer. 


Wr. Neustadter 
Waldsamenklenganstalten 
Jul. Stainer 
Wr. Neustadt 


Cable address: 


Austria 


Samenstainer Wienerneustadt 

















HYBRID TEA ROSES 


GROWN ON DE-EYED CUTTINGS OF 
MULTIFLORA JAPONICA 


We Are Growers 
Not Jobbers 


Write for Surplus List 


DIXIE ROSE NURSERY 


TYLER, TEXAS 


“The South’s Leading Rose Nursery’ 




















Your Advertisement In 


This Size Space 
Will Go Into 
Every State In the Union 
$9.40 per Issue 


(Under Yearly Term, $8.45) 


AMERICAN NURSERYMAN 


P. O. BOX 124 ROCHESTER, N. Y. 











Follow Adventure’s Trail 
with 

DR. DAVID FAIRCHILD 
in his 


Recent Book 


“EXPLORING 
FOR PLANTS” 


An account of a three-year still hunt in Africa, the 
Canary Islands. Ceylon, Java, and Sumatra after new 
plants for your table and garden. 

Every page gives intimate pictures of the danger that 
dogs the explorer’s footsteps, of native life in far 
corners of the world, and of many new plants full of 
promise for American tables, gardens, orchards and 
fields. You will be using some of them soon. 

“Every page is a delight, every chapter a supreme 
adventure . . . It’s a book you'll turn to again and 
again for the sheer thrill the reading of it gives you.” 
—from one of 60 enthusiastic reviews. 

Assure yourself of 611 pages of real pleasure—Gar- 
nished with 190 fascinating photographs taken by the 
author—send $5 now for a postpaid copy. 


American Fruits Pubg. Co. 
P. 0. Box 124 Rochester, N. Y. 









































To Make America More Beautiful and Fruitful 


The Nurseryman’s Forte: 





ae NursERYMAN 








[Reg. U. S Pat. Off.) 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6,1916, at Rochester, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 
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Nurserymen Agitated Over Quarantine Matters 


Revocations of Standing Federal Quarantines and Possible Resultant State Embar- 
goes Cause Eastern Nurserymen in Summer Meeting Much Concern 


The Eastern Nurserymen’s Association 
met August 30th, at LaBar’s Rhododendron 
Nursery, Stroudsburg, Pa. Approximately 
torty Nurseries were represented, with some 
50 to 60 people present, about 35 from Penn- 
sylvania, 15 from New Jersey and 5 or 6 
from New York. 

Mr. Worthley, in charge of preventing 
spread of Japanese Beetle, located at the 
Connecticut office, presented a map showing 
the spread of the Japanese Beetle as indicat- 
ed after the outlaying territories had been 
“trapped.” Mr. Worthley had decided on ac- 
count of the cost of scouting, this had to be 
given up and the search for Japanese Beetles 
had to be done by “trapping.” Therefore, 
they began early in the summer to trap in 
the South, using a total of 70,000 traps. After 
the season, by removing the traps from the 
South towards the North, it was possible to 
cover a greater territory by a small number 
of traps. 

It was discovered that in South Carolina, 
North Carolina and Virginia very consider- 
able infestations were found. The states of 
Virginia, Maryland, Delaware, New Jersey, 
New York, Connecticut and Massachusetts 
were thoroughly blasted by signs indicating 
that beetles had been located and trapped al- 
most throughout the entire state. Very few 
beetles would have been found if they had 
been searched for by the scouting method, 
but they were there and were lured to the 
traps by the bait. “ 

The state of Ohio had infestations at Co- 
lumbus, Cleveland, Zanesville and _per- 
haps a few other places; the state of Michi- 
gan had a slight infestation at Detroit. As 
the whole country was not trapped, this 
light infestation is probably present in many 
other places. 

In view of the fact that the federal appro- 
priations may be reduced, and that $450,000 
is required annually for quarantine work on 
account of this pest, Mr. Worthley suggest- 
ed the possibility of his department being 
compelled to abandon the quarantines. Other 
speakers pointed out that if this is done, 
likely enough states that are now believed 
to be clean would place embargoes againsi 
states that are now believed to be infested, 
with the net result that the states of Maine, 
New Hampshire, Vermont and other New 
England states, New York, Ohio, Pennsyl- 
vania, Virginia, Delaware, Maryland, Vir- 
ginia and the Carolinas which have more or 
less mild or otherwise infestations would be 
unable to ship plant material outside of their 
boundaries, as any state has a right to place 
embargoes on plant material much to the 





detriment of the state embargoed against. 
It was felt that the only method that Nur- 
serymen in the afflicted states could use for 
their own defense was retaliation. As the 
Plant Board of each state in most cases has 
the power to inflict embargoes against out- 
side shippers, it was felt that this weapon of 
embargoes was two-edged and that the at- 
tention of states not now afflicted by the 
Japanese Beetle should be called to this fact, 
that the Nurserymen were not entirely de- 
fenseless, even if embargoed against. 

Several states have made use of their right 
of embargo, as a result of revocation of the 
corn borer quarantine, and have caused con- 
siderable damage to New Jersey and Penn- 
sylvania trade thereby—as for instance, the 
states of Georgia, Texas, Missouri, Nebraska 
and Illinois. 


Receives Gold Medal Award 

Theodore A. Havemeyer, who has been 
chairman of the International Flower Show 
committee for the past sixteen years and 
president of the Horticultural Society of 
New York for nineteen years, is the recipi- 
ent of a gold medal of achievement, pre- 
sented by the Horticultural Society. The 
medal bears an inscription to the effect that 
it is awarded “in appreciation of his high 
idealism and unflagging zeal, which have 
done so much for the advancement of horti- 
culture.” 


To prevent soil erosion, government en- 
gineers have developed an implement which 
leaves alternate hills and holes. Each hole 
holds about 3 gallons of water. 


New Fruit Varieties 

Regarding the introduction of new varie- 
ties of small fruits from the Department of 
Agriculture, George M. Darrow, Senior 
Pomologist, U. S. D. A., Washington, oA, Ghee 
wrote the A. A. N. committee cooperating 
with Entomologists as follows: 

“The U. S. Dept. of Agriculture expects 
to introduce two new strawberries this com- 
ing winter, through Nurserymen who have 
been testing these varieties. These are the 
U. S. D. A. Nos. 613 and 633. Both of 
these have been most extensively tested in 
the region from Maryland to New Jersey, 
but the No. 613 has, in addition, been tested 
in the Northwest, while the No. 633 has 
been tested at Geneva, N. Y. Each variety 
has been found adapted to these regions. 
Information on these two varieties is being 
prepared and will be sent out before the 
planting season this next winter. The va- 
rieties are of high dessert quality and have 
yielded satisfactorily under commercial 
tests in the Maryland and New Jersey area. 
Until further trial gives further information 
they can only be recommended for regions 
where tried, but we will suggest their trial 
wherever the Howard 17 (Premier) variety 
is being grown. 

“The two new purple raspberries are Nos. 
161 and 231. They are ripening here at the 
present time, and, on the basis of their be- 
havior here and at points in Ohio and New 
Jersey, we expect to decide whether they 
are to be introduced this coming winter. I 
am not sure that the decision will be 
reached before July 18th. ‘Both varieties 
are exceptionally hardy and No. 161 is ex- 
tremely resistant to anthracnose and leaf 
spot. Neither variety has ever had any of 
the mosaic diseases. No. 161 was selected 
for its superiority as a preserving berry, and 
No. 231 for a canning berry, as well as be- 
ing satisfactory for preserving.” 





New Freight Rates on Nursery Stock in South 


Went Into Effect on September 1st Says Secretary Sizemore, A. A. N. 


Proceedings of 57th Joint Conference of Con- 
tact Committees Held in Washington, D.C. 
June 28-July 1, 1932 

Subject No. 511—Docket Advice SFA No. 
1599—(Preceding No. 1553). 

Subject: .Nursery stock, including trees 
and shrubbery, rates on, within Southern ter- 
ritory, and between points in Southern ter- 
ritory, on the one hand, and points in Of- 


ficial Classification (including IFA) and 
WTL territories, on the other. (D. A. 1553- 
56th JT. Conf). (SFA File 2—58148). 


Recommended: That all existing com- 
modity rates and classification exceptions on 
Nursery stock, excluding vegetable plants, 
between points in Southern territory intra- 
territorially, and between points in Southern 
territory, on the one hand, and points in Of- 
ficial Classification (including IFA) territory, 
on the other, be cancelled, except as noted 
below. 

That there be established, by classification 
exception, and by exceptions in proper class 
rate tariffs, an exception on: 

NURSERY STOCK: 

Trees, shrubs and 


or vines; roots 


balled in earth as dug from Nursery, 
balls completely burlapped and securely 
sewed or tied. 

Other than balled in earth, loose or in 
packages. In straight or mixed car- 
loads, minimum weight 16,000 pounds, 
subject to RULE 34. 

on basis of 5th class (45 
class) rates. 

Recommended Further: That from Hunts- 
ville and Chase, Ala., the following rates be 
maintained, subject to the revised commod- 
ity description. 


percent of Ist 


Rochester, N. Y........ 72c per 100 Ibs. 
BGs UE cckccesies 72c per 100 Ibs. 
GeReee, G Bisccscedess 72c per 100 Ibs. 
a i Arr 72c pér 100 Ibs. 
Cincinnati, Ohio ...... 474ec per 100 Ibs. 


ibivinn tO 47%c per 100 lbs 


Louisville, Ky. 
ie aebas 47%ec per 100 Ibs. 


St. Louis, Mo. 
(and group) 
Recommended Further: That the fourth 
section in connection with the specific rates 
named, be cared for by the use of Fourth 
Section Order No. 9800. 
Action of Joint Conference: Approved for 
publication effective September 1, 1932. 
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Four Million Roses In Texas Is Estimate 


Ninety Per Cent of Which Must Be Sold to The Trade—Texas Growers Give Observa- 
tions and Tell of Interesting Experiments 


NE of the most important industries of 
QO East Texas is the budding and growing 

of fine roses. It had its beginning 
there many years ago and is one of the old- 
est industries in the state. Shortly after the 
Civil War, Nurserymen were attracted to 
this section of the country by the excellence 
of the soil and climate for their business. 
Those early Nurserymen devoted themselves 
exclusively to fruit stocks and developed 
some outstanding varieties, especially of 
peaches. 

The propagation of fine fruit trees con- 
tinued for a number of years and had grown 
to rather large proportions around Tyler, 
when the industry suffered severe set-backs 
due to diseases which began to attack the 
trees. Little was then known of methods of 
combating these diseases. As a consequence, 
thousands of trees were lost, Nurserymen 
became discouraged, and the business was 
almost allowed to die. It was at that time 
and a result of that misfortune that the bud- 
ding of roses had its start in East Texas. 
One enterprising Nurseryman, believing the 
fruit tree business doomed to failure and 


having had some experience in rose culture, © 


began budding roses in a small way, and was 
successful in disposing of all of his plants in 
the fall at a satisfactory profit. Other Nur- 
serymen in the section followed suit the next 
year, and since that time the business has 
had a steady substantial growth. 


Dixie Rose Nursery 


There are now sixty-five Nurserymen 
around Tyler, says C. M. Hammond in the 
Texas Weekly, who are devoted to the com- 
mercial budding of rose stocks. Many of 
these Nurseries are small and market most 
of their plants within a short distance, but 
ten of them have national distribution and 
reputaticn. The largest of the ten is the 
Dixie Rose Nursery which has six large 
farms on which it is growing almost a mil- 
lion plants for the 1932 market. A. F. Wat- 
kins, the manager of this Nursery, is recog- 
nized over the United States as an authority 
on the budding of roses, and some of the 
largest marketers of roses and breeders of 
new varieties, in the country, entrust to him 
the budding and developing of their plants. 
W. V. Henson, vice-president and manager 
of the Texas Pecan Nursery, and R. W. Fair, 
president of the Texas Pecan Nursery, are 
also members of the firm of the Dixie Rose 
Nursery. All of these firm members have 
had many years’ experience in both rose 
growing and general Nursery stock. 

As a result of much study and numerous 
experiments Mr. Watkins has worked out a 
bud method whereby he can develop and 
place plants of new varieties on the market 
for breeders at least a year earlier than the 
usual time required. Budding of some of 
the newest and rarest species have been en- 
trusted to Mr. Watkins by one of the large 
producers of the East. The first plants of 
the President Hoover rose, one of the best 
sellers of the new roses, were budded and 
produced by Mr. Watkins, and due to his 
methods the new rose was placed on the 
market a year earlier than was formerly pos- 
sible with new varieties. The same is true 
of the Yellow Talisman, another very popu- 
lar new rose, and some idea of the rose busi- 
ness can be had from the fact that sales of 
this rose have already paid to its producer 
more than $100,000 in royalties since its in- 
troduction only a short time ago. Mr. Wat- 
kins himself, while producing the thousands 
of budded plants of the President Hoover 
and the Talisman, has developed a climbing 
variety of each of these new roses. 

“One of the most interesting experiments 
of recent years in rose culture,” says C. M. 





Hammond, and one that promises to revo- 
lutionize the rose business in the South, is 
now being conducted, and in this experiment 
Mr. Watkins has a very important part. The 
existing strains of the present varieties of 
high colored roses were introduced into this 
ccuntry from France, and are not suitable to 
our southern climate due to the fact that the 
heat causes the bushes to shed most of their 
foliage. In order to develop a rose without 
this defect, Rev. George Schoener, a Catholic 
priest in California, has conduced a long 
series of experiments in which he has 
crossed numbers of our native roses with 
an entirely new strain called the Rosa 
gigantea which is a native of Southern 
China. The seeds from these experiments 
have been germinated by the Boyce Thomp- 
son Institute of Plant Research of Yonkers, 
N. Y., and Mr. Watkins has been entrusted 
with the important task of budding these 
new varieties at his Tyler Nursery. If these 
experiments are successful, an entirely new 
strain of roses which are more suitable to 
our southern climate will result, and as a 
consequence the business of supplying the 
new plants will bring even greater expansion 
to the Nursery business around Tyler.” 

There are over 400 new varieties being 
tested out for Father Schoener by the Dixie 
Rose Nursery, many of which are expected 
to turn out well. 

Within a radius of ten or fifteen miles 
around Tyler, total shipments of one and 
two-year-old plants in 1931 reached the 
amazing figure of 5,800,000, despite the cur- 
rent depression; and indications are that 
even this figure will be exceeded by ship- 
ments during the current year. 


Evergreen Nurseries 


Founded by present owner, J. E. Rotan, at 
Woodville, Texas, in 1900, these Nurseries 
have specialized in evergreens, including the 
magnolias both American and Chinese types, 
also other native eastern Texas tree plants, 
etc. Probably no other section of the U. S. 
is more heavily timbered and has more 
native American types of trees and shrubs 
than are found in eastern Texas. These 
Nurseries grow millions of seedlings of these 
different species and enjoy a nation-wide 
trade in some. 

For the 1932-33 season the concern antici- 
pates the usual volume of.business. The 
past season business was about 35% below 
the usual volume. Fine rains this year, says 
the company, have added to its success in 
growing stocks at less cost than during 
any previous year. “So we are looking for 
the brighter side this season,” says Mr. 
Rotan, “and join heartily in the ‘America 
Forward’ spirit.” 


Fitzgerald’s Nursery 

A thirty-+-wo year-old concern, at Stephen- 
ville, Tex. Just a row of berry plants plant- 
ed by a woman, and then the finding of an 
exceptionally good berry, since called the 
Early Wonder, was the beginning. Says J. 
E. Fitzgerald: “For years we marked time, 
sold a few berry plants in the fall, then a 
few fruit trees; later we got some apple 
grafts, then planted a few peach seed. Have 
not sold many ornamentals until the last few 
years. 

“We were in the fruit tree business when 
the great pecan tree boom came on four 
years ago and as we did not have many 
pecan trees we had a hard time. The whole 
south was crazy about pecans and would not 
buy fruit trees. ‘We burned thousands of 
fruit trees becaus® they could not be given 
away. The next two years caught us short 
on fruit tree stock; then came a fruit tree 
boom. The last season we did pretty well 
and have a fine stock for this season. The 
depression has not hurt us nearly as much 
as the pecan boon did. 

“It looks now as though business will be 
good this season. We have just had a fine 
rain and the trees are looking good. We 
expect a good demand for apple trees. Not- 
withstanding contrary opinions the apple 


will do extra well in some places in Texas. 
The new Harrison fig is also becoming im- 
portant all over Texas. We have not in 
years been able to fill our orders for berry 
plants and will be in the same shape again 
this season. We are experiencing a big de- 
mand for the new Latham raspberry plants. 
We have been specializing on pear trees 
budded on the ussuriensis roots. These do 
not make a big root system but stand the 
hard droughts we have in Texas. It seems 
the demand for grapes has almost vanished. 
Ornamentals will be in good demand this 
fall and next spring.” 
Griffing Nurseries 

One of the prominent Nurseries in south- 
east Texes situated in Beaumont on the Hob- 
by Highway where ornamental plants are 
produced for use throughout the United 
States. 

The Nurseries cover approximately 400 
acres planted entirely to Broadleaf Ever- 
greens, Coniferous Evergreens, Shade Trees, 
Roses, Palms, Fruit Trees, etc. There are 
over a million plants of many, many differ- 
ent varieties, and the most complete stock to 
be found in the southwest. 

The Neches Canal, which is the largest 
rice irrigation canal in America, is parallel 
to the Nurseries, and is the source of fresh 
water supply from the Neches River. The 
water is available the year aound, and used 
whenever needed to keep the Nursery Stock 
in a healthful condition during all seasons of 
the year. During 1928 in an extensive ex- 
pansion program, one hundred acres of land 
adjoining the original Nursery holdings were 
added. Since this time, this acreage has 
been planted in a genreal line of Nursery 
stock. 

Says Sibyl Gunter: “During the past few 
years our business has been chiefly whole- 
sale, covering the territory from New York 
to Oregon and from California to Florida; 
most of the shipments having been made in 
carload quantities; however, we feel that un- 
der present conditions, there will be more re- 
tail business than wholesale. We are in 
position to take care of both wholesale and 
retail orders. 

“We maintain a Landscape Department 
which is capable of handling business from 
the smallest town lot to the largest country 
estate, as well as commercial buildings, and 
park and townsite plantings, etc. We also 
maintain a department of Tree Surgery, 
Spraying and Pruning which is capable of 
handling all kinds of such service work. 

“We are inclined to be optimistic about 
the future of the Nursery business. We have 
some of the largest prospects on file for fall 
and winter work that we have ever had, and 
from the present outlook we believe we will 
have one of the best years ever. 

“The public is gradually becoming more 
interested in plant material, and the beauti- 
fication of surroundings. Evergreens, both 
broadleaf and coniferous, are becoming more 
popular as a class, and especially as indi- 
viduals, which successfully meet one or more 
highly specialized needs. The old time pre 
judice against cedars and arborvitaes is dy- 


ing out. They no longer make one think of 
the old time cemetery, but now denote 
beauty. 


“The Nurserymen of Texas are working on 
a system of Cooperative Marketing and, if 
this is organized, we believe it will be one 
of the greatest steps ever taken by Nursery- 
men. A Standard Price will be maintained 
by all members of the organization and a 
Standardized System of Grading will be used 
which will enable the public to be given a 
“square deal” on purchases of Nursery 
Stock. 

“The demand for high class Nursery Stock 
is increasing. This is one of the most favor- 
able symptoms, for while satisfaction of the 
buying public could be held with hit-or-miss 
plants, no progress or improvement was real- 
ly worth the effort. The idea of height as a 
basis for grading or price lists is losing 
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Trade Opportunities for West Texas Nurserymen 


Developments as Result of Beautification Program Promise Good Nursery Business 
—West Texas To Lose Its Barrenness By Widespread Plantings 


an affiliation of 117 West Texas cities, 

is doing a fine job in West Texas, en- 
deavoring to make that section of Texas 
“plant-conscious” and a more beautiful place 
in which to live. 

One of its major activities, inaugurated 
late in 1931, is the All-West Texas Beautifi- 
cation Program, the purpose of which is to 
stimulate planting to improve and enhance 
the appearance of the West Texas landscape. 
The campaign was undertaken for five years. 
Each town affiliated with the Chamber was 
asked to create a local beautification or gar- 
den committee, the duty of such committee 
being to promote the planting and beautifica- 
tion in its own town. 

Houston Harte, chairman of the West 
Texas C. of C. Beautification Contest, speak- 
ing before the Dallas convention of the 
Southwestern Nurserymen’s Association, re- 
viewed the activities of the Chamber along 
the above lines to date. Mr. Harte said: 

“Over seventy-five of these committees 
have already been created. The seventy- 
five committees were given a suggested 
work program, and urged to promote the 
planting of trees, shrubs, etc., in their re- 
spective cities. 

“At the recent C. of C. convention, the 
beautification committees held a group con- 
ference, and a resolution was adopted au- 
thorizing the staging of an All-West Texas 
Inter-Community Beautification Contest that 
the West Texas cities might compete with 
each other in their beautification activities, 
and through the contest promote and ad- 
vance the beautification program. The con- 
test plan was devised and submitted by our 
commitee to the one hundred seventeen af- 
filiated towns about the first of July. It is 
a very simple plan. Every West Texas town 
is eligible for entry. Each is asked to create 
a beautification committee if it has not al- 


T HE West Texas Chamber of Commerce, 





Width, uniformity, density, pro- 
portion, branching —quality—is the new 
watch word. The old idea of adjudging 
plants by their heights and without consid- 
eration of the other mentioned features has 
been the cause of more unfair competition in 
the Nursery Business than any other cause, 
and might be termed as the greatest “sin” 
of the Nursery Business. 

“This part of Texas seems to have reached 
a stage in its development where the citizen- 
ship can pause in the emergence from the 
pioneering period and take a pride in the 
surroundings. Our section has been pros- 
perous with natural resources of agricul- 
ture, oil and shipping contributing toward a 
legitimate, sound boom, which bids fair to 
continue into the future, perhaps indefinite- 
ly. This is mirrored in a home owning 
wave; new suburbs, artistic subdivisions are 
being created and landscaped. Worthwhile 
ornamentals are finding permanent homes 
where they can express their beauty. 

“Naturally, the Nursery Business can not 
be very much in a rut, and keep up with the 
changing demands enough to make it profit- 
able. The public is being gradually educat- 
ed in the buying of Nursery Products, and 
the wide-awake Nurseryman will do well to 
meet their wants.” 


prestige. 





Henderson’s Nursery 

This Nursery at Athens, established in 
1898, has been growing a general line of 
Nursery stock for 34 years under the same 
management and has never owed a bill it 
could not pay on demand. Today this con- 
cern is specializing in field-grown roses and 
has a stock of 150,000 bushes for this sea- 
son’s trade. 

Says E. M. Henderson: “While business 
has been slow and prices low, we feel an im- 
provement in business will come this sea- 
se,” 


ready dene so, which will sponsor the con- 
test in each town. 

“The contest has been announced for a 
five-year period, but separate awards will be 
made at each annual convention of the West 
Texas Chamber of Commerce for the best 
showing during the year ending with our 
convention. A silver loving cup is being of- 
fered annually to the town that obtains the 
best results in beautification activities each 
year as determined from the reports made 
just prior to the annual convention. In ad- 
dition, the winning town will be carried in 
West Texas today, the Chamber’s magazine, 
for one year with a recital of the achieve- 
ment. 

“Fifty per cent of the scoring will be upon 
home planting and beautification activities. 
The conducting of a local yard and garden 
contest, or pretty homes contest is recom- 
mended as an activity to promote home 
beautification and planting. Each commun- 
it may have the kind of yard and garden 
contest it desires; however, the West Texas 
Chamber is prepared to furnish rules and 
regulations governing one or two that have 
proved successful in West Texas towns and 
cities. Tree and flower planting campaigns 
are recommended as home planting and 
beautification activities. Here again the 
communities may devise their own cam- 
paigns, but the regional chamber can and 
will give assistance. 

“Chamber activities are extended to in- 
duce city public property beautification. This 
covers beautification activity which is car- 
ried on by the city government on its streets, 
schools, public grounds, parks, vacant lots, 
and so forth. Obviously no town can look 
its best without having beautiful streets and 
public grounds. 

“Consideration is given 
rural beautification activities. Under this 
comes highway and road _ beautification, 
ccunty parks, rural schools, and rural home 


to county and 


beautification. Many towns extend their 
work into the rural sections, and have con- 
ducted rural homes contests and the like 
with much success. 

“The judges of this Beautification Contest 
will decide which town has accomplished 
the most during the year, taking into con- 
sideration its size of course. The contest is 
not to pick out the most beautiful West 
Texas city, but to pick out the one that dur- 
ing that year has made the greatest gain in 
making itself beautiful through the activities 
described. 

“You Nurserymen of the southwest are in- 
terested in this program. You can be of 
great help in making it successful. We now 
have thirty-eight entries for the first year— 
thirty-eight towns of varying sizes that have 
definitely entered, appointed their commit- 
should have 


tees, and are at work. We 
every town in West Texas entered. The 
whole idea behind our contest is to get 


trees, shrubs, flowers and ornamental vege- 
tation planted—put in the ground. Nursery- 
men have a direct interest in this of course, 
but it will not be entirely selfish for you to 
urge the towns to enter in this contest and 
engage in all the activities. Every town 
that enters will profit. Beautification pays 
big dividends in making the town a better, 
more attractive place in which to live, and 
you gentlemen know this and can put the 
idea across better than most of us. After 
the towns are entered, you can help by tak- 
ing an active interest in the various towns 
in the planting campaigns, seeing that the 
right kind of stuff is planted, and that it is 
planted properly. 

“We, of the West Texas Chamber, do not 
believe that the organization could engage 
in any activity so fraught with beneficial re- 
sults for this territory. We hope that this 
activity will prove beneficial to West Texas, 
and beneficial to those in the Nursery trade. 








A TESTIMONIAL 


(Unsolicited«»and therefore especially appreciated) 


“To The Editor, 
American Nurseryman, 
Rochester, N. Y. 


“It is very pleasing to thank you most heartily for the very 
fine reports you have given of the Chicago Convention (of the 


A. A. N.) 


“Your report of the entire convention, your summary of 
the most important topics and the reporting of the entire spirit 
of the Convention is indeed the very best report that I recall 
having read of any convention in the past. 


“Your readers will indeed catch the spirit as well as the im- 
portant information from both the main sessions of the con- 
vention as well as the group meetings. 


“Your paper certainly rendered the Nurserymen a good 
service and I am sure it will make additional friends for you. 


“Sincerely, 


* * 


Ex-President Hilborn presided over the convention. 


(Signed) “E. C. Hilborn.” 


* * 


He knows. 


The American Nurseryman, knowing the nursery industry, know- 
ing the men conducting it, having from long acquaintance a sympa- 
thetic understanding of their problems and their purposes, has always 
been and continues to be “The Mirror of the Nursery Trade”’, under- 
standingly and intelligently interpreting trade sentiment and tenden- 
cies, and cooperating in every forward movement in the Nursery in- 


dustry which it serves exclusively. 
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A.A.N. Petitions Interstate Commerce Commission 


Brief Filed With Commission Requesting Suspension of New Freight Rates on Nursery 
Stock Scheduled to Go Into Effect September 20th 


Interstate Commerce Commission, 
Washington, D. C. 

Your petitioner the American Association 
of Nurserymen is a corporation organized 
and existing under and by virtue of the laws 
of the State of New Jersey with principal of- 
fice in Louisiana, Missouri. Its major ef- 
forts are directed toward an improvement of 
all conditions affecting Nursery stock more 
particularly hereinafter described, including 
all questions relating to the transportation 
thereof. Its membership comprises approxi- 
mately 600 corporations, firms and individu- 
als located in 40 states of the United States 
and 3 foreign countries, Austria, Canada 
and China, and extensively engaged in the 
growing, buying, selling and marketing, in 
wholesale and retail lots, of Nursery stock 
as described in Items Nos. 17, 19 and 20, on 
page 399 of Consolidated Freight Classifica- 
tion No. 7, Agent A. H. Greenly’s I. C. C.-O. 
C. No. 51, Agent E. H. Dulaney’s I. C. C. No. 
44, Agent R. C. Fyfe’s I. C. C. No. 20, who 
cause said commodities to be transported by 
and over the several lines of the Common 
Carriers operating in what is known as 
Western and Official Classification terri- 
tories. 

Your petitioner respectfully petitions the 
Interstate Commerce Commission to suspend 
proposed increases in the classification rat- 
ings and increases in minimum weights 
where proposed on Nursery stock as follows: 


Ratings—Official Western 

Item 17, Page 399, Consolidated Freight 
Classification No. 7, Agent E. H. Dulaney’s 
I. C. C. No. 44, Agent R. C. Fyfe’s I. C. C. No. 
20, Agent A. H. Greenly’s I. C. C. O. C. No. 
51: Cuttings, Scions, or Seedlings: In pack- 
ages named C. L., min. wt. 16,000 Ibs., sub- 
\. © 3S f Serre rer Tr R26 4 

Item 19, Page 399, Consolidated Freight 
Classification No. 7, Agent E. H. Dulaney’s 
I. C. C. No. 44, Agent R. C. Fyfe’s I. C. C. No. 
20, Agent A. H. Greenly’s I. C. C. O. C. No. 
51: Trees, Shrubs or Vines, roots balled in 
earth as dug from Nursery; C. L., min. wt. 
20,000 Ibs., subject to Rule 34............. A 

Item 20, Page 399, Consolidated Freight 
Classification No. 7, Agent E. H. Dulaney’s 
I. C. C. No. 44, Agent R. C. Fyfe’s I. C. C. No. 
20, Agent A. H. Greenly’s I. C. C. O. C. No. 
51: Trees, Shrubs or Vines, N. O. I. B. N., 
other than balled in earth: In packages 
named or loose, C. L., min. wt. 16,000 Ibs., 
| er R26 4 
published to become effective September 
20th, 1932, and in support of said petition 
respectively states: 

I 

Briefly summarized the increases in rat- 
ings and minimum weights are as follows: 
The rating on Commodities listed under the 
heading of Nursery and Florists’ Stock, 
other than cut decorative evergreens and 
classified class B in the current Western 
Classification, is increased to fourth class; 
on cuttings, scions, or seedlings and trees, 
carload listed under the same heading in the 
current Official Classification and classified 
fourth class, the rating is increased to Rule 
26; on trees, shrubs and vines, not dormant, 
listed under the same heading, the current 
minimum weights in all classification terri- 
tories is increased from 16,000 pounds to 
20,000 pounds. 

The conditions existing in the territory af- 
fected by the proposed increases have de- 
pressed prices of Nursery stock to a point 
below normal, resulting in a very small mar- 
gin of profit from wholesale production. Nur- 
series in Official and Western Classification 
territories come in direct competition with 
Nurseries in Southern territory on traffic to 
and from both Official and Southwestern ter- 
ritories. The Nurseries in Southern terri- 
tory can, in any one season, produce twice 
the growth of Nurseries, in Official and 
Southwestern territories which further con- 
tributes to place the Nurseries in Official 
and Western Classification territories at a 
disadvantage. The movement of Nursery 
Stock to and from the territory governed by 





EXHIBIT NO. 1 
In Cents Per 100 Pounds 


n 

$s 
FROM 3 Ss a 
SHERMAN, TEX. = = ¥ es 
TO pe § 63 s2 
~ 4 a+. oo 
Fs 2 283 Se 
fe a A ag 
Per 100 
Col. Col. Col. Lbs. 
100 32% 55 See 
Note 
St. Louis, Mo........ 200 65 110 45 
Kansas City, Mo.....166 54 91 37 
Omaha, Neb......... 201 65 111 46 
Sioux City, Iowa..... 216 70 119 49 
Chicago, Til. ........ 236 77 130 53 
Milwaukee, Wis. ....236 77 130 53 
Madison, Wis. ...... 236 77 130 53 
Detroit, Mich. ....... 266 86 146 60 
Cleveland, Ohio ..... 266 86 146 60 
Painesville, Ohio ....282 92 155 63 
Cincinnati, Ohio ....236 77 130 53 
Pittsburgh, Pa. ..... 282 92 155 63 
Rochester, N. Y. ....302 98 166 68 
omeee. Te. Wa 6c cee 313 102 172 70 
New York, N. Y..... 329 107 181 74 
Philadelphia, Pa..... 323 =: 105 178 73 
Manchester, Conn. ..339 110 186 76 


Column 32%—Class B. 
Column 55—Class 4. 
S. W. L. Tariff 151, J. E. Johanson’s I. C. 


C. 2008. 

S. W. L. Tariff 152-B, J. E. Johanson’s I. 
C. C. 2440. 

S. W. L. Ter. Dir. 2, J. E. Johanson’s I. C. 
C. 2012. 


Note—Percentage increase 58%. 





the Western and Official Classification, is en- 
tirely on class rates. A*“uniform classifica- 
tion rating in Southern and Western terri- 
tories will make it impossible for Nurseries 
in the latter territory to compete with the 
former due to the much higher rate level 
which obtains on traffic moving under the 
Western Classification. 

Ill 

The movement of Nursery Stock should be 
encouraged as this class of traffic is produc- 
tive of other traffic such as Fresh Fruits for 
movement via the rail carriers. In discuss- 
ing the rates on fertilizer in the Consolidat- 
ed Southwestern Cases, 123, I. C. C. 203, L. 
C. 269, the Interstate Commerce Commission 
said: 

“Fertilizer, because of its beneficial effect 
on the land and its very immediate and great 
effect on traffic, should be kept on as low a 
level of rates as transportation conditions 
will warrant.” The same can be said as to 
Nursery Stock and like consideration should 
be given this very important factor in de- 
termining the measure of rates which should 
obtain on Nursery Stock. 

The fruit orchard industry is one that calls 
for continuous replacement, since orchards 
must be replenished from time to time. We 
must not lose sight of the fact that orchards 
are a source of income to the farmers and 
any factor which tends to retard the free 
movement of Nursery Stock vitally affects 
the fruit orchard industry and the farmer. 

IV 

A large part of the movement of Nursery 
Stock is from point of production to jobbing 
or warehouse points, thence from the latter 
points to the various markets. The proposed 
increases will affect both such movements. 
They will also apply to all local movements 
necessary in the growing of Nursery Stock 
for market. 

Vv 

Motor truck competition is present and 
must have serious consideration as a con- 
trolling factor in determining the rail rates 
this traffic will bear. Motor truck com- 
panies actively solicit this type of traffic as 
it is peculiarly adopted to that form of trans- 
portation. If the propoesd increases are per- 
mitted to become effective much of it will be 
diverted from the rail to truck lines. 


VI 

We submit herewith a series of exhibits 
designed to show the effect of the increased 
ratings and minimum weights proposed by 
the carriers. 

Exhibits Nos. 1, 2 and 3 show the present 
first class rate (Col. 100), the present rate 
applicable to Nursery Stock classified B 
(Col. 32-%) in Western Classification No. 61, 
Agent R. C. Fyfe’s I. C. C. No. 19, the pro- 
posed fourth class rate (Col. 55), and the re- 
sulting increases in cents per 100 pounds, on 
shipments from Sherman, Texas, Scottsville, 
Texas and Ft. Worth, Texas, representative 
origin points in Western Classification terri- 
tory, to representative destinations. It will 
be observed that the increases in cents per 
100 pounds range from 37 cents to 76 cents 
on traffic from Sherman, Texas; 40 to 73 
cents on traffic from Scottsville, Texas; and 
40 to 79 cents on traffic from Ft. Worth, 
Texas. The increase on shipments governed 
by the proposed class A rating will be rela- 
tive, the said class A rating being 45 per 
cent of first class. 

Exhibit No. 4 is designed to illustrate 
movements of Nursery stock from point of 
production to warehouse, thence to ultimate 
destination, referred to in Paragraph IV 
herein. It shows the present and proposed 
rate and increase in cents per 100 pounds, 
on Nursery Stock classified B in the current 
Western Classification, from Stigler, Okla- 
homa, a representative producing point to 
Louisiana, Missouri, a representative ware- 
house point. This exhibit also shows the 
present and proposed rates and increase in 
cents per 100 pounds on the same commod- 
ity from Louisiana, Missouri to destinations 
in both Western and Official Classification 
territories, together with the total increase 
in cents per 100 pounds on the in and out- 
bound movement, and the percentage of in- 
crease. The present and proposed ratés 
shown in this exhibit, from Louisiana, Mo. 
to points east of the Mississippi River illus- 
trate the extent of the increases in cents per 
100 pounds, which will result from the pro- 
posed increase in rating from fourth class to 
Rule 26 on Nursery Stock in Official Classi- 
fication territory. 

Exhibit No. 5 contains a list of represent- 
ative commodities, together with the classi- 
fication ratings applicable thereto in West- 

EXHIBIT NO. 2 
In Cents Per 100 Pounds 
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FROM b 
3 6g = 
SCOTTSVILLE, 5S . ot 
TEX. res € 83 32 
# 8 $3 -° 
TO . «& «@ #F¢ 
Per 100 
Col. Col. Col. Lbs. 
100 32% 55 See 
Note 
ee aie PRR os. sss 180 59 99 40 
Kansas City, Mo. ...184 60 101 41 
Omaha, Neb. ....... 219 71 120 49 
Sioux City, Iowa... ..232 75 128 53 
Chicago, Til. ........ 220 72 121 49 
Milwaukee, Wis. ....229 74 126 52 
Madison, Wis. ...... 229 74 126 52 
Detroit, Mich. ...... 250 81 138 57 
Cleveland, Ohio .....250 81 138 57 
Painesville, Ohio ....266 86 146 60 
Cincinnati, Ohio ....220 72 121 49 
Pittsburgh, Pa. ..... 266 86 146 60 
Rochester, N. Y..... 286 93 157 64 
Geneva, N. Y........ 298 97 164 67 
New York, N. Y..... 311 101 171 70 
Philadelphia, Pa. ...304 99 167 68 
Manchester, Conn...323 105 178 73 


Column 32%—Class B. 

Column 55—Class 4. 

S. W. L. Tariff 151, J. E. Johanson’s I. C. 
C. 2008. 

S. W. L. Tariff 152-B, J. E. Johanson’s I. 
C. C. 2440. 

S. W. L. Ter. Dir. 2, J. E. Johanson’s I. C. 
C. 2012. 

Note—Percentage increase 59%. 
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EXHIBIT NO. 3 
In Cents Per 100 Pounds 
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FROM 3 a a 
s o ® 25 
FT. WORTH, TEX. © $ $3 #3 
z @ os Se 
TO & ao & z= 
Per 100 
Col. Col. Col. Lbs. 
100 32% 55 See 
Note 
St. tenis, Me......s88 68 116 48 
Kansas City, Mo... .176 57 97 40 
0  —E—Eeee 211 69 116 47 
Sioux City, Iowa. ..224 73 123 50 
a 246 80 135 55 
Milwaukee, Wis. ...246 80 135 55 
Madison, Wis. ..... 246 80 135 55 
Detroit, Mich. ..... 276 90 152 62 
Cleveland, Ohio ...276 90 151 62 
Painesville, Ohio ..292 95 161 66 
Cincinnati, Ohio ...246 80 135 55 
Pittsburgh, Pa. ....292 95 161 66 
Rochester, N. Y....312 101 172 71 
Geneva, N. Y....... 323 105 178 73 
New York, N. Y....330 107 182 75 
Philadelphia, Pa. ..323 105 178 73 
Manchester, Conn. .349 113 192 79 


Column 32%—Class B. 

Column 55—Class 4. 

S. W. L. Tariff 151, J. E. Johanson’s I. C. 
C. 2008. 

S. W. L. Tariff 152-B, J. E. Johanson’s I. 
C. 2440. 

S. W. L. Ter. Dir. 2, J. E. Johanson’s I. C. 
C. 2012. 

Note—Percentage increase 59%. 





ern Classification territory, the percentage 
1elation of that rating to first class, and the 
percentage relation to first class of the com- 
modity rates now in effect on those com- 
modities. Let us analyze this exhibit in the 
light of the proposed ratings on Nursery 
Stock. In doing this we must keep before 
us the fact, that Nursery Stock moves en- 
tirely in class rates. The first commodity 
shown is apples, a product of Nursery Stock. 
This commodity is classified fifth class in 
Western Classification, which rating is 40 
per cent of first class. The classification 
rating is not material, however, since apples 
move on commodity rates which are 35 per 
cent of first class. The proposed rating on 
apple tree (Nursery Stock) in Western Clas- 
sification territory is fourth class, 55 per cent 
of first class and that is the rate this com- 
modity would pay since it moves entirely on 
class rates. 

The same comparison may be made with 
other commodities shown in this exhibit. 
Grapes move on commodity rates 40 per cent 
of first class; Pears on commodity rates 38 
per cent of first class; Peaches on commod- 
ity rates ranging from 40 to 50 per cent of 
first class. In view of these facts there can 
be no justification for rates on Nursery Stock 
in Western Classification territory, equalling 
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Hearing on Japanese Beetle Quarantine Scheduled 


Secretary of Agricutlure Arthur M. Hyde 
has announced a public hearing October 4th, 
to consider the advisability of extending the 
Japanese beetle quarantine to the States of 
Maine, Michigan, New Hampshire, North 
Carolina, Ohio, South Carolina, Vermont, 
and West Virginia, and to the unquarantined 
parts of Maryland, Massachusetts, New York, 
Pennsylvania and Virginia. The hearing 
will be before officials of the Bureau of 
Plant Quarantine, in the auditorium of the 
Intericr Departmert Building, 18th and F 
Sts.. NW., Washington, D. C., at 10 a. m., 
October 4th. 

The department reports that traps placed 
this summer outside the area already quaran- 
tined on account of this insect captured Jap- 
anese beetles at Augusta and Portland, Me.; 
Detroit, Mich.; Concord, Dover, Keene, Man- 
chester, Portsmouth, and West Lebanon, N. 
H.; Durham, Raleigh, and Winston-Salem, 
N. C.; Canton, Cleveland, Columbus, Steuben- 
ville, and Zanesville, Ohio; Florence, S. C.; 
Bellows Falls, Brattleboro, and White River 
Junction, Vt.; and Charles Town, Martins- 
burg, and Wheeling, W. Va. 

Japanese beetles have not previously been 
captured at any of these locations except 
Columbus and Cleveland, Ohio, where a 
number were taken in 1931. It was decided 
not to extend the quarantine to Ohio last 
year on account of the distance of these lo 
calities from other infested areas and the ex- 
pressed willingness of the state to undertake 
suppression activities. 

Consideration was also given last year to 
the extension of the quarantine to South 
Carolina on account of the discovery of two 
Japanese beetles at Charleston, but suppres- 





55 per cent of first class. 

We have also shown in this exhibit the 
same information on a number of light load- 
ing commodities. These figures speak for 
themselves and it is hardly thought neces- 
sary to elaborate upon them. 

The carriers could not have selected a 
more inopportune time at which to publish 
the very drastic increases in rates herein 
above referred to. 

In view of the facts stated and the show- 
ing herein made, the Interstate Commerce 
Commission should suspend the schedules 
hereinabove set forth and enter upon a hear- 
ing as to the reasonableness and lawfulness 
thereof. In the event our petition is grant- 
ed, a hearing at St. Louis, Mo., is requested. 

Respectfully submitted, 
American Association of Nurserymen 
Chas. Sizemore, 
Secretary and Traffic Manager, 
Louisiana, Missouri 
B. W. La Tourette, 
Attorney, 
1306 Paul Brown Building, 
St. Louis, Missouri 
Dated at St. Louis, Missouri, 
September 2, 1932 





‘ EXHIBIT NO. 4 es , 
Nursery Stock, at Present Classified B in Western and 4th in Official Classification in 
Sents Per 100 Pounds 





Total increase in- 





From Stigler, Okla. Louisiana, Mo. 

to and out of 

TO Louisiana, Mo. 
Present Proposed Increase Present Proposed Increase Per 100 Per 
Rate Rate Per100 Rate Rate Per 100 Lbs. Cent 
Lbs. Lbs. - 
Louisiana, Mo. ... 58 98 40 o* ml <3 ‘<s am 
St. Louis, Mo. .... .. gt Sia 21 36 15 55 69.6 
Kansas City, Mo.. 31 53 22 62 69.6 
Omaha, Neb. .... .. 39 66 27 67 69.0 
Sioux City, Iowa.. .. 43 73 30 70 69.3 
= ee 42 46 4 44 44.0 
Milwaukee, Wis. . .. 47 52 5 45 42.8 
Madison, Wis. .... .. 47 52 5 45 42.8 
Detroit, Mich. .... .. 56 61 5 45 39.4 
Cleveland, Ohio... .. 58 64 6 46 39.6 
Painesville, Ohio.. .. 60 66 6 46 39.0 
Cincinnati. Ohio.. .. 50 54 4 44 40.7 
Pittsburgh, Pa. .. .. 64 70 6 46 37.7 
Rochester, N. Y... .. 72 79 7 47 36.1 
ge 73 80 7 47 35.8 
New York, N. Y.. .. 86 94 x 48 33.3 
Philadelphia, Pa.. .. 82 90 8 48 34.3 
Manchester, Conn. 87 96 9 49 33.8 





S. W. L. Tariff 151, J. E. Johanson’s I. C. C. 2008. 


B. T. Jones’ Tariff 484, I. C. C. 2448. 
B. T. Jones’ Tariff 490, I. C. C. 2455. 


W. T. L. Tariff 230, E. B. Boyd’s I. C. C. A-2202. 
I. F. A. Tariff 50, C. W. Galligan’s I. C. C. 201. 


sion measures were instituted there also and 
no Japanese beetles were found this season 
in that city. Two additional specimens were 
collected this summer at Ficrence, S. C. 

The areas already under quarantine on ac- 
count of the Japanese beetle include the en- 
tire states of Connecticut, Delaware, New 
Jersey, and Rhode Island, the District of Co- 
lumbia, and parts of the states of Maryland, 
Massachusetts, New York, Pennsylvania, and 
Virginia. Additional infestations have been 
found this summer outside the regulated 
areas in all the states now only partially 
covered in the regulations. Such findings in 
Maryland thus far include 21 localities; in 
Massachusetts, 27 localities; in New York 20 
localities; in Pennyslvania 27 localities, and 
in Virginia 17 localities. The extension of 
the quarantine to include these additional 
points of infestation in the states partially 
covered will also be considered at the hear- 
ing. 

All those interested in the Japanese beetle 
quarantine regulations are invited to attend 
the hearing on October 4th, and present in- 
formation and recommendation not only as 
to the extension of the regulated area to the 
states now found infested or parts thereof, 
but also to discuss possible modification in 
the list of restricted products or other de- 
tails of the quarantine regulations. The 
articles for which certification is now re- 
quired for shipment from inside the regu- 
lated areas to outside points include green 
corn on the cob, beans in the pod, bananas, 
apples, peaches, blackberries, blueberries, 
huckleberries, and raspberries; Nursery and 
ornamental stock; cut flowers and other 
parts of plants; and sand, soil, earth, peat, 
compost, and manure. 


Nursery Side Line—The latest develop- 
ment of Brown Company, Portland, Maine, 
who are well known Nurserymen, is the 
Nibroc Wiper. Says the manufacturer: “Be- 
sides absorbing inks, oils, greases, etc., Nib- 
roc Wipers can also be used for general 
cleaning and polishing purposes, and can be 
laundered if such strict economy is neces- 
sary. Numerous tests indicate a consider- 
able saving over the cost of ordinary cloth 
wipers.” 

Those in the trade who are interested 
might patronize one of their brother Nur- 
serymen. 





EXHIBIT NO. 5 
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COMMODITY 23 Oj 235 
Co _- - 34 

33 $66 gs7 

25 S22 8é&s 

Se 
BS  ad4s6 bo Sees 0 0 dnes 5 40 35 
OO ee eer 3 70 40 

PN cccntne enaxwesneex 70 40-45-50 
eee. ee 5 40 38 
SS ere 3 70 50 
eee eee Pere 5 40 38 

Glassware: 


Bottles, Carboys, etc., 1 

gallon or less in Ca- 

i Ge Be bane <ceses 5 40 35 
Bottles, Carboys, etc., ex- 

ceeding 1 to and incl., 5 

gallons in capacity, C.L. 4 35 50 
Bottles, Carboys, etc., ex- 

ceeding 5 gallons in ca- 


meee. Ge BA esse scees 3 70 60 
Jelly Glasses and Tumb- 

ee Me candechenses 5 40 35 
Barrels, Kegs, etc., wooden: 

Slack 

Minimum 10,000 Ibs.. 3 70 45 

Tight 

Minimum 12,000 Ibs.. 4 55 45 

Tubs 

Minimum 16,000 Ibs.. 4 55 45 

Pails 

Minimum 18,000 Ibs.. 4 55 45 


Wooden Drums 

Minimum 12,000 Ibs.. 3 70 45 

Note—Class rates as prescribed in I. C. C. 
Docket 13535, 123, I. C. C. 203, as amended. 
Authority S. W. Lines Tariff 151, J. E. Johan- 
son’s I. C. C. 2008. 
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CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 

Featuring the Nursery Trade and Plant- 
ing News of American and foreign activities 
as they affect American conditions. Foster- 
ing individual and associated effort for the 
advancement of the Nursery and Planting 
Industry. 

Absolutely independent. 





OFFICIAL JOURNAL 
Pace COAST ASSOCIATION OF NURSERYMEN 
gest District Organization in the Trade 
ILLINO}S ! STATE NURSERYMEN’S ASSOCIATION 
Leading State Nursery Trade Organization 





blished Semi-Monthly b 
AMERICAN. “FRUITS PUBLISHING co., 
39 State Street, Rochester, N. Y. 
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G. R. OLCOTT - - Pres. and Treas. 
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Phone: Main 5728 
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One Year, in advance - $2.00 
Two Years, in advance - 3.00 
To Foreign Countries (Canada $3.50) - 2.50 
Single Copies - - -15 





ADVERTISING RATES ON APPLICATION 
Forms close on 10th of month for mid-month 
issue and on 25th of previous month for first-of 
month issue. 





ROCHESTER, N. Y., SEPT. 15, 1932 








Ralph Thrall Cleott 


Founder of American Nursery 
Trade Journalism 


HE FIRST Nursery trade paper in 

America was established in 1893, 
as long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclu- 
sive direction of the late Ralph T. 
Olcott, who later founded the AMER- 
ICAN NURSERYMAN on broad and 
untrammeled lines. 

“The dean of Nursery Trade Jour- 
nalists.””—John Watson 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.’”’—Time Magazine. 








Sound Distribution 
“Distribution has been 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
eronomi:ally, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”—Charles Ault, Auburn, Me. 


much 




















The Mirror of the Trade 








THE TWO-EDGED SWORD 

Announcement has just come to hand from 
Secretary of Agriculture Hyde regarding a 
hearing on the Japanese Beetle Quarantine 
scheduled for October 4th. The purpose of 
this Hearing is to consider the advisability 
of extending the Japanese Beetle Quarantine 
and also to discuss possible modifications in 
the list of restricted products, or other de- 
tails of the quarantine regulations. All those 
who are interested in the Japanese Beetle 
Quarantine are invited to attend, and we 
strongly urge that Nurserymen generally 
give more than the usual attention to the 
subject. Undoubtedly the trade will be rep- 
resented at this Hearing by national associa- 
tion quarantine committeemen. 

As Chairman Meehan of the A. A. N. 
Quarantine Committee says, federal quaran- 
tines need close watching! Whether there 
arises the question of extension of existing 
quarantines or the more hazardous question 
of revocation thereof, Nurserymen would do 
well to fully realize the serious import of 
quarantine matters of every character and 
keep fully advised as to any changes in 
quarantine matters under consideration by 
the federal government. 

The revocation of the Corn Borer Quaran- 
tine on July 15th is beginning to show the 
potentialities that such action may incur. 
Already five states have placed embargoes 
on products from formerly quarantined 
areas, because that is the least expensive 
way for state governments to handle the 
matter, state quarantine departments not 
being adequately financed to carry on the 
matter under quarantine form. 

And as Chairman Meehan says therein 
lies the dynamite in this matter. 

As the Plant Board in each state in most 
cases has the power to inflict embargoes, 
which might be termed “unfair quarantines,” 
the subject is laid open to possible far-reach- 
ing effects. It is a fact that the sword is 
two edged; that a state embargoed against 
can retaliate in a like manner. It is a dan- 
gerous weapon—this matter of state embar- 
goes—a method that if indulged in to any 
extent at all threatens the Nursery industry 
of the country—a method the ultimate, ag- 
gregate cost of which cannot at the moment 
be measured—a method that threatens the 
whole subject of interstate business. 

Federal appropriations, for all phases of 
activity, have been reduced, necessitated by 
present economic conditions. The question 
that must be considered in this matter of 
quarantines is not the saving of the momen 
but the least expensive method of procedure 
in the long run. 

Undoubtedly certain economies can be ef- 
fected. Whether all that is necessary in that 
line can be accomplished, by modification, 
etc., in present quarantine regulations and a 
closer cooperation on the part of all those 
concerned therein, is a matter that needs 
the serious consideration of the Nurserymen 
of the country. 

Certainly it is hoped that the two-edged 
sword of retaliatory state embargoes may 
never be unsheathed—a menace to the huge, 
profitable and, shall we say, necessary busi- 
ness of interstate commerce. 


More than one hundred and ten million 
narcissus bulbs have been harvested so far 
this year by 158 Florida Nurseries, accord- 
ing to inspection records of J. C. Goodwin, of 
the State Plant Board. 


A UNITED HORTICULTURE 

Canadian Horticultural Council with 
headquarters in Ottawa, representing 216 
horticultural and allied industry organiza- 
tions having a membership in excess of 85,- 
000 represents the consummation of an idea 
which the editor of the American Nursery- 
man advanced and for a long time advo- 
cated in and out of season some years ago 
as being highly desirable for linking to- 
gether interests represented in horticultural 
organizations of all kinds in the United 
States—even including America. 

Principally, however, the idea had to do 
with an alliance which should combine in- 
fluence in behalf of horticultural welfare 
and advancement not only in maintaining 
what was won but also for still greater 
achievement. 

Since Canadian horticulturists are banded 
85,000 strong what could the various lines 
of horticulture in the United States bring 
to pass with the influence of at least that 
number linked together? 


State Nurseries Problem 

In a talk on taxes, Mark Graves, N. Y. 
state tax commissioner, compares the vari- 
ous appropriations of today as compared 
with those of ten years ago. Touching on 
Nursery operations, Mr. Graves says: 

“Supplementing the reforestation work is 
the operation of Nurseries for the growing 
of trees. In 1922 the state had three Nur- 
eries. Now it has five. Ten years ago they 
had an inventory of 19 million seedlings. 
Now they have six times as many. Ten 
years ago they produced 4,000,000 trees for 
planting; last year 40,000,000. In the same 
period, the former cost of $50,000 has in- 
creased five times over. Should this work 
be held to the 1922 level, thereby saving 
$210,000?” 

Apparently now is a good time for Nur- 
serymen to act, to the end that state Nur- 
series shall be abandoned, or at least re- 
duced in number. 


Good Sales Territory 
It is claimed that in the confined and 
sooty central areas of London, England, rose 
bushes will not endure for more than one 
season, or at the most two seasons. Con- 
sequently, folks there have to purchase 
every year. 





Taking Advertising Off the Payroll 


To the question “Why Should An 
Advertiser Keep on Advertising?” 
Alex F. Osborn, Vice-president of Bai- 
ten, Barton, Durstine and Osborn, 
Inc., says: 

“If a manufacturer even half-way 
agrees that the evaporation of his ef- 
fective good-will grows worse and 
worse every month, then he will hesi- 
tate to save on advertising. For he 
will realize that instead of saving he 
may be wasting, because: 

“1. A company that has found ad- 
vertising vital to its former success 
needs it now more than ever. 

“2. Effective good-will built up 
through advertising is subject to eva- 
poration by geometrical progression 
when advertising is taken off the pay- 
roll. 

“3. The monthly evaporation of ef- 
fective good-will may easily cost a 
company more than the cost of putting 
advertising back to work.” 

Many look on advertising as a lux- 
ury that can be done away with in un- 
successful years—with no harm done 
and lots of money “saved.” 

But it is not a luxury—it is a very 
vital necessity, only more so in trying 
times. Experience, which is always 
costly, will prove the facts. 
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Government in Business Felt By Other Industries 


Editor American Nurseryman: 

At the Commercial Law League of Amer- 
ica Convention just adjourned in Washing- 
ton, D. C. we notice the following resolution: 

RECOMMENDED BY THE EXECU- 
TIVE COMMITTEE: 

“RESOLVED, that a special committee 
of five (5), to be known as ‘The Commit- 
tee on Commerce,’ be appointed by the in- 
coming President for the purpose of mak- 
ing research, survey and investigation in- 
to the practice and effect of government 
encroachment upon business, and to in- 
quire into the practice and effect of the 
encreachment by the Federal government, 
state government and by municipalities 
upon general business and to consider 
what action, if any, should be taken in 
connection therewith.” 

It seems Nurserymen are not alone in the 
fight against the Government and States 
embarking in business. 

Chas. Sizemore, 
Secy. & Traffic Mgr. A. A. N. 
Louisian, Mo. 


Spray for Spruce Gall Aphids 


The commonest pest of the Norway spruce 
is the spruce gall aphid, a tiny insect that 
produces roundish, pineapple-like enlarge- 
ments, or galls, at the base of the new 
growth, says Dr. F. L. Gambrell, entomolo- 


gist at the N. Y. Experiment Station at 
Geneva. The same insect may also attack 
the red, black, Engelmann, and Colorado 


blue spruce, says this authority, although it 
is rather uncommon on the two last named 
species. 

The galls are produced by the feeding of 
the over-wintering adults in the early spring 
and of the young which develop within the 
galls. The young begin to emerge from the 
galls in July and may continue through 
August, depending upon the season. 

A very dependable method of control is to 
spray the under sides and tips of all branches 
with a mixture of nicotine and fish oil soap 
the latter part of September or early in the 
spring by the middle of April at the latest. 
The spray mixture is made up of 1 pint of 
nicotine and 5 pounds of fish oil soap in 100 
gallons of water, or in that proportion. Lime- 
sulfur diluted at the rate of 1 part to 8 parts 
of water has also proven very effective. 
Laundry scap or soap chips dissolved in 
warm water may be substituted for the fish 
oil soap if the latter is not readily available. 
Applications of lubricating oil emulsions or 
miscible oils also give good control, but 
there is some danger of injury to the trees 
from these materials if they are used too 
strong, and especially if applied in the fall. 


Old Buying Spirit Back 


Theodore F. Borst, president of Little Tree 
Farms, Framingham Centre, Mass., says the 
old time hustle and bustle, the old crowds 
and much of the old buying spirit are back 
again at Little Tree Farms. Lower prices 
for all kinds of Nursery stock stimulated 
buying. 

Mr. Borst states that his sales figures ac- 
tually show an increase of more than 33 per 
cent over last year at this season. 

Increased sales at this large Nursery in 
July and August as well as during the spring 
planting season, are indicative of the en- 
couraging trend felt throughout the business 
generally. It is a particularly favorable sign 
for the reason that flowers and shrubs, while 
not a major luxury, are not bought in great 
quantities unless people are in a spending 
mood. 


Atlantic City Flower Show 

The main prize for the finest garden at 
the Atlantic City Flower and Garden Show 
last week was awarded to Marcel Le Piniec, 
Bergenfield, N. J. This display was com- 
plete, even to a rocky cliff and a waterfall 
tor a background. 

The exhibit of the Dahlia Society of New 
Jersey was judged the most educational in 
the pageant. 

Henry A. Dreer of Philadelphia won a 
prize for an exhibit of cut flowers of a new 
rose not yet introduced. 

J. H. Schmidt & Son, Inc., Millburn, N. J., 
won a $1000 prize for an outdoor living room 
exhibit, which exhibit was edaptable to the 


average back yard in the opinion of the 
judges. 
Plainfield Nurseries, Scotch Plains, N. J., 


won first prize in the water garden exhibits; 
Marcel Le Piniec, Bergenfield, N. J., first 
award in the rock garden exhibits. 

An innovation at the Show was a two-ton 
apple tree, laden with fruit, which had been 
transported from the Koster Nurseries, of 
Bridgeton, N. J., for use in their outdoor liv- 
ing room display at the Show. There was no 
injury to the fruit nor the tree. 


Eliminating Unfair Practices 

Naticnal trade associations representing 
many lines of industry are making notable 
progress in their effort to have member con- 
cerns adopt quality standard rules for the 
products they manufacture. This move- 
ment, it is pointed out by the Trade Asso- 
ciation Department of the U. S. Chamber of 
Commerce, is aimed primarily at eliminating 
unfair trade practices which develop from 
destructive competition between standard 
quality products and those of inferior grade. 

As an example, the National Association 
of Waste Material dealers uses a seal as a 
mark of reliability of its members. The as- 
sociation recently advised producers and 
consumers of waste materials in opening 
new accounts to watch for the membership 
seal of the association. The association 
guarantees to investigate any complaints re- 
ceived from a producer or consumer involv- 
ing one of its members. 


When writing to advertisers just mention 
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A Rose—Miss Amelia Earhart 


When Miss Amelia Earhart arrived in 
Paris after her epochal solo flight across the 
Atlantic she was given a reception rivalling 
the one of Lindbergh and she was hailed as 
“Lady Lindy.” The French people who be- 
lieve.in “Saying it With Flowers” showered 
her with roses. To the surprise of many 
officials she showed herself to be a con- 
noisseur of roses. She visited several famed 
rose gardens including the world renowned 
Roseraie de l'Hay. Several rose growers of- 
fered to dedicate a new rose to her, but she 
graciously declined, wishing to reserve this 
privilege to rosarians of her land of birth. 
This matter was then taken up by Herbert 
H. Handleman, Secretary of the White 
Plains and Central Westchester Horticul- 
tural Society in which district Miss Amelia 
Earhart, in society Mrs. George Putnam, re- 
sides. A number of “candidates” were sub- 
mitted and Miss Earhart selected a seedling 
of the Jackson & Perkins Company of New- 
ark, New York. 

The new rore that will hereafter be known 
as “M’ss Amelia Earhart” is of Souvenir of 
Claudius Pernet parentage with a mixture of 
Hybrid Perpetual blcod which reinforces its 
constitution and makes it usable in seciions 
where hybrid teas are not altogether winter 
hardy. 

The bud, solitary on a long strong stem, is 
large and pointed, cream colored with a 
faint blush and gold at the base show- 
ing between green sepals. As the first petals 
divide, the center of the bud shows a deep 
reddish gold scintillating at the sunlight. 
The bloom slowly opens to a fairly large 
size, quite double, and the color graduates 
from rich gold in the center toward the 
edges, the outer petals forming an aureola 
of cream blended with a light blush. The 
plant is vigorous, of strong constitution and 
seldom out of bloom. The foliage light 
green and glossy, is very resistant to usual 
rose troubles. This rose has been tested for 
two years in the Jackson & Perkins proving 
gardens at Newark, New York, where many 
experts who inspected it proclaimed it one 
of the finest new roses of late years. 

The rose will be officially accepted and ex- 
hibited at the Playland Flower Show at Rye, 
N. Y., being held September 15-18 by the 
White Plains and Central Westcheser Horti- 
cultural Society. 

The Youngberry, says Dr. George A. 
Darrow, federal plant breeder, gives prom- 
ise of taking its place in the eastern market 
where the loganberry has failed to gain 
much favor. The logan, in spite of its be- 
ing greatly favored by some, has such a 
heavy flavor and so much acid that it palls 
on the appetite. The Youngberry seems to 
fit a more general taste. 





A Home Is Not Finished Until It Is Framed 


Puget Sound Nursery Suggestion for a Slogan—Softer in Declaration if a Negative One 
Mus: Be Used 


“A few hints on how to improve the value 
of property by planting flowers, lawns and 
shrubbery,” by R. R. Williams, Puget Sound 
Nursery, Tacoma, Wash., published in a 
local newspaper supply material for similar 
use anywhere in local advertising. Says Mr. 
Williams: 

Your architect will tell you that you 
should set aside if possible a certain per- 
centage of the cost of the house itself to 
provide the proper setting of lawn, shrubs 
and flowers. The difficulty often arises that 
all the money has been spent on the build- 
ing and contents and very little is left for 
the planting. 

This is a mistake, for two reasons: First, 
the planting adds to the value of the prop- 
erty several times its actual cost; and, sec- 
ond, the owner is judged rather accurately 
by the outward appearance of his grounds. 

Five to 10 per cent of the cost of a $5,000 
house may seem unreasonable to the home 
owner, so much so that many decide to hire 
cheap labor to put in a lawn, then pick up 
cheap shrubs and plants here and there to 
finish the job in installments. The man who 
knows could tell these people that they will 
spend just as much in the end, with poorer 
results, than if the planting had been 
planned by a reliable landscape architect. 
Perhaps this title frightens away would-be 


customers, but it should not if they realize 
that estimates and plans are free; that re- 
liable Nurserymen always have “plants to fit 
the pocket” and do not expect the impos- 
sible. 

A home is not finished until it is framed. 
This may be don® in a few days, or it may 
take several years, but the owner will find 
that his Nurseryman will give him more for 
his dollar in full value quality and service 
than he will get anywhere else. 

Lack of attractive surroundings is not al- 
ways a sign of poverty of purse; sometimes 
it reveals poverty of ideals. As you pass 
certain houses do you ever have the feeling 
that you would like to know the people who 
live there? If you analyze this feeling it is 
usually produced by one or both of two 
things; either the style of the house particu- 
larly appeals to you or the condition of the 
grounds about the house is so attractive that 
you feel in sympathy with the owner. Then 
it must be true that the planting of shrubs, 
trees and lawn is a reflection of the charac- 
ter of the person responsible for them. 

If this is so it must be worth while for a 
home owner to give careful thought to the 
surroundings of his home, for he may be 
judged partly by that evidence of his char- 
acter, as well as by his clothing, his car or 
his dog. 
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California Nurserymen Plan Alluring Program 


To Attract All Those Engaged in the Growing and Selling of Nursery Plant Products 
Convention—Secretary Kruckeberg on the Job 


To the Riverside 


ERILY, the pendulum cannot swing one 
V way all the time; there comes a time 

when it must go into reverse action. 
As Byron put it, “The sword outwears its 
sheath.” Recent visits to the more active 
in the trade reveals a refreshing spirit of op- 
timism, a stronger and a reassuring spirit of 
confidence and courage; promising a return 
to a sane and healthy activity in all lines of 
industry—and in none more So than in the 
commercial plant industry. These encourag- 
ing signs in the plantsman’s zodiac will fird 
a robust expression at the twenty-second an- 
nual convention of the California Association 
of Nurserymen, to be held in Riverside on 
the 22nd, 23rd and 24th of this month in the 
Memorial auditorium, with headquarters for 
the visiting delegates in the Tetley Hotel. A 
careful reading of the program and itinerary 
shows a wide range of subjects with a 
special lure to all engaged in the growing 
and selling of Nursery plant products, while 
the itineraries possess an appeal for all 
plantsmen and garden lovers. Allowing for 
these attractions it is the earnest wish of 
those having in charge the doings of the con- 
vention that there will be large numbers of 
delegates present from all sections of the 
state at each and every session. 

Possibly a word should be said for River- 
side, one of California’s pivotal convention 
cities. Being founded on its commercial 
horticultural productions it is unique in its 
attractions for Nurserymen and all kindred 
activities. Appreciating this its local cham- 
ber of commerce has been especially so- 
licitous for the success of this convention, 
affording it wide publicity and assuring a 
local interest that is not only refreshing, but 
affording wide educational values. In ad- 
dition the California Department of Agricul- 
ture (Bureau of Nursery Service) is lending 
the helping hand to insure success. 

The program, insofar as it has been per- 
fected at this writing (August 29) will be 
substantially as follows: 

Thursday Morning, September 22 
9:30 O’clock 

Convention called to Order—President J. 
M. Asher, Los Angeles. 

Address of Welcome—Hon. Joseph Long, 
Mayor of Riverside. 

Response—John E. Pickett, San Francisco. 

President’s Annual Address—J. M. Asher, 
Los Angeles. 

Treasurer's Annual Report—M. R. Jack- 
son, Fresno. 

Secretary’s Annual Report—Henry 
Kruckeberg, Los Angeles. 

Remarks by Chairman Board of Directors 
—H. J. Scherer, Compton. 

Reports of Standing Committees 

Arbitration, Fred H. Howard, Montebello; 
Arboretums, Karl H. Andries, Berkeley; 
Beautification Highways, George C. Roeding, 
Jr., Niles; Beautification Rural California, 
John E. Pickett, San Francisco; California 
Gardens, R. E. Page, Alhambra; Citrus-Trop- 
ical Fruits, F. A. Tetley, Jr., Riverside; De- 
ciduous Fruits, J. E. Bergtholdt, Newcastle; 
Discussion and Program, F. A. Tetley, Jr., 
Riverside; Insects and Disease, R. D. Hart- 
man, San Jose. 

Thursday Afternoon—1:30 O’clock 

Legislation, Roy F. Wilcox, Montebello; 
Native Vegetation, Theo. Payne, Los An- 
geles; Nomenclature, Ashley C. Browne, Sac- 
ramento; Plant Standardization, H. J. Scher- 
er, Compton; Plants and Flowers, Roma 
Coolidge Mulvihill, Pasadena; Publicity, Roy 
F. Wilcox, Montebello; Trade Exhibits, F. 
A. Tetley, Jr., Riverside; Transportation, A. 
W. Elmslie, Ontario; Viticulture, M. R. 
Jackson, Fresno. 

Just a word in passing. It will be noticed 
that these standing committee reports cover 


w. 





pivotal phases of the commercial plant in- 
dustry in California. In no sense are they a 
treatise on the subjects, but rather a brief 
and concise running account of the year’s 
events, affording a word picture of prevail- 
ing conditions with suggestions for trade 
betterments and more advanced production 
practices. Allowing for this it is certainly 
desirable that each and every committee will 
render a report that will afford a reasonably 
accurate report of prevailing conditions. 


Factors Governing the Commercial Produc- 
tion of Bulbs in California. Fred March, 
Bureau of Nursery Service, Hayward 
Thursday Evening—Ladies’ Night 

At the San Jose convention of 1916 there 
was organized the Ladies Auxiliary, consist- 
ing of those accompanying their husbands 
and gentlemen friends to these conventions. 
This organization was regularly in evidence 
for some years, but of late has been some- 
what inactive. At the Watsonville conven- 
tion it was suggested that it be revived and 














HENRY W. KRUCKEBERG 
Long-time Secretary of the California 
Association of Nurserymen 


resume its former activities. This had been 
accomplished. As a result, Thursday even- 
ing’s program will be given under its aus- 
pices, to consist of literary and musical num- 
bers. 

Friday Morning, September 23 
What’s the Matter with the Nursery 
Business? 

A Round Table 5 Minute Discussion. 
Are Fruit Trees Coming Back?—M. R. 


Jackson. 

Future of Citrus Tree Production—F. A. 
Tetley, Jr. 

Oh, Boy! The Ornamentals—John A. 
Armstrong. 


Exporting California Plant Products—Roy 
F. Wilcox. 

Undesirable Discounts and Commissions— 
H. J. Scherer. 

The State, the Law and the Plantsman— 
Dudley Moulton, director California Depart- 
ment of Agriculture, Sacramento. 

State Nursery Service: Objects, Aims and 
Achievements—J. D. Meriwether, Chief Bu- 
reau Nursery Service, Department of Agri- 
culture, Sacramento. 

Friday Afternoon 

Some Practical Results in re Recent 
Studies in Fruit Tree Bud Selection—A. D. 
Shamel, Principal Physiologist, U. S. Depart- 
ment of Agriculture, Riverside. 

Citrus Root Stock Trials and the Research 
Work Carried on by the Citrus Experiment 
Station, Riverside—Dr. H. J. Webber, former 
Director of the Experiment Station. 

The Significance of State Highway Beauti- 
fication to the Nursery Industry—F. A. Tet- 


ley, Sr., member California Highway Com- 
mission, Riverside. 

California State Parks and Their Future 
Development—A. E. Bottell, Agricultural 
Commissioner Riverside County, Riverside. 

Friday Evening 

The twenty-second annual banquet will be 
given in Riverside’s famous Mission Inn, on 
which occasion literary and musical num- 
bers will be a feature, together with extem- 
poraneous speaking by fair women and 
pretty men. 

Saturday Morning, September 24 
Report of Committee on Officers’ Reports. 
Report of Committee on General Resolu- 

tions. 

Reports of Any Special Committees. 

Unfinished Business; New Business; 
journment. 

Trade Exhibits at Riverside 

The association will appreciate exhibits of 
new and little known plants (especially fine 
specimens), flowers and fruits; of machinery 
and appliances pertaining to the Nursery 
business; of gardeners and orchardists’ 
requisites. There will be no charge for floor 
space. All exhibits should be sent, carriage 
prepaid, to F. A. Tetley, Jr., No. 4344 Mar- 
ket Street, Riverside, Calif., so as to reach 
him not later than midnight of September 
21. Advise in advance amount of space re- 
quired. Exhibits can be sent at any time 
prior to the convention, with the assurance 
that they will be cared for until wanted for 
exhibition purposes. 

September 24 for Pleasure 

No city in California possesses greater at- 
tractions to plantsmen, plant lovers and gar- 
den enthusiasts than beautiful Riverside. Its 
economic and ornamental horticulture is not 
only extensive and varied in character, but 
covers in a wide sense specimen plants in- 
digenous to the temperate and tropical zones. 
Exceptional features with a strong horticul- 
tural appeal are the original Washington 
navel orange tree, the Citrus Experiment 
Station, the Mission Inn and grounds, the 
Friendship Grove, not to mention the many 
commercial orchards of citrus fruits, many 
of which demonstrate the economic import- 
ance of citrus tree bud selection. 


Ad- 


Celebrating Seventy-Fifth Year 


Chase Brothers Company, Rochester, N. 
Y., at their 75th annual meeting, elected 
officers as follows: President, William Pit- 
kin; vice-president and secretary, E. S. 
Finley; vice-president, C. L. Boone; treas- 
urer, A. W. Kramer- 

In celebration of their 75th anniversary, 
the company began this year to retail stock 
to Monroe County customers at their store 
and show grounds at 2045 East Avenue. 
They also maintain a salesroom and 13-acre 
show grounds in the town of Pittsford, 
just outside of Rochester. 

The company has a permanent payroll of 
60 men and women in their offices and 60 
men on their various Nursery farms. Near- 
ly all the officers and employees have been 
in the employ of the company for many 
years. Mr. Pitkin, the president, has been 
with the company 53 years; Mr. Finley, 38 
years; Mr. Kramer, 29 years, and Mr. 
Boone 21 years. A number of employees 
have been with the company from 20 to 
50 years. 


Perkins-De Wilde Nurseries, Inc. 

Jackson & Perkins Company, Newark, 
New York, will operate their New Jersey 
subsidiary as a separate company effective 
September first. This arrangement was 
made for better service to their customers. 
A sales office will be maintained at the 
Shiloh Nurseries. This will enable custom- 
ers to send their orders for boxwood, rhodo- 
dendrons, azaleas, fancy and broad leafed 
evergreens, etc., direct to the New Jersey of- 
fice for quicker handling. The name of the 
New Jersey Company will be Perkins-De 
Wilde Nrseries so as to be less confusing to 
the trade. 
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_ FALL -- 1932 


CHERRY—1 and 2 year 





Bush Honeysuckle, Forsythia 


PEONIES—100,000 best varieties 
ARBOR VITAE PYR.—Up to 8 feet 
MUGHO PINE—Up to 2% feet 





Established 1875 
| LARGEST NURSERY IN 


CAR LOTS 


SHRUBS—Especially Spirea Vanhoutte, Barberry, 


ELMS—Thousands of them, American, Vase and Mo- 
line. Finest that grow, up to 3 inches. 

SOFT MAPLE—Large quantity, up to 4 inches. 

NORWAY MAPLE—1Up to 2% inches 


NORWAY SPRUCE—Sheared, none better, up to 4 ft. 
PFITZER JUNIPER—Bushy, well filled, up to 4 feet 


A general line of other items in lesser quantities. 
C. M. HOBBS & SONS, Inc., Bridgeport, Indiana 
INDIANA 


OR LESS 























Blackberries 


including the new 


GRAPES 





FREDONIA GROWN | 


Grapes, Currants, Gooseberries | 
and Raspberries 


| 
A complete stock in all the standard varieties | 


Fredonia, Ontario and Portland 


SEND YOUR WANT LIST FOR QUOTATIONS 


FOSTER NURSERY CO. Inc. 
FREDONIA, N. Y. 
Office and storage one block off Route 20 


| 








Ready for September Shipment 


Complete list of Evergreens, Holland 
Bulbs and Perennials 


Iris, Peonies and Phlox. 
Order Now! 


| |“PAINESVILLE NURSERIES” 


Lowest Prices in Years! 


Send us your list of Wants. 
Complete assortment of varieties of 


Quality Stock. 
Quick Service on All Orders 


including 


Be Ready for Your Customers! 
































The Storrs & Harrison Company 
PAINESVILLE, OHIO 











The thirtieth annual convention of the Pa- 
cific Coast Association at Portland, Oregon, 
was well attended as usual, the states of 
California, Oregon, Washington, Idaho, and 
Province of British Columbia being repre- 
sented. : 

Plans for maintaining orderly production, 
so far as possible, are to be continued; high 
quality products will be the aim in most Nur 
sery districts, especially on the part of 
wholesale shipping to distant markets; and 
adherence to established grade _ specifica- 
tions is recognized a fundamental necessity 
to determine values, relatively as fair in pro- 
duction. It is an established tact that supply 
and demand govern market values in sel- 
ling; therefore members are endeavoring to 
arrange propagating lists accordingly. 

As in other lines of industry and business, 
on the Pacific Coast it is the experience of 
Nurserymen that regardless of class rates it 
is imperatively necessary to obtain commod- 
ity rates to reach distant markets in car lots. 
For shorter hauls, under 500 miles, truck 
competition compels reasonable rates. More 
favorable express rates to numerous points 
are anticipated as being worked out by the 
transportation committee of this association. 

A resolution was adopted urging enact- 
ment of regulations providing for proper 
grading of Nursery stock in three grades s° 


that the buyer may know just what he is 
getting. These regulations are working out 
successfully in Washington. 

Another resolution was adopted praising 
work of Professor Fred A. Cuthbert of Ore- 
gon State college in his work in behalf of 
the Nurserymen and urging that it be con 
tinued. 

There was much discussion by the Nur- 
serymen over the nation-wide effort to cor- 
rect some evils in the Clarke-McNary Nur- 
sery act. They contend that several sec- 
tions of the act should be repealed or amend- 


ed. 

Officers elected for ensuing year: Presi- 
dent, Theo. Albert, Centralia, Wash.; vice- 
president at-large, Fred Borsch, Maplewood, 
Oregon; state vice-presidents: C. J. Otto 
lander, Oakland, Calif.; C. E. Moyer, Rose- 
burg, Oregon; E. B. Chenoweth, Mt. Vernon, 
Wash.; Anton Diederichsen, Payette, Idaho; 
Richard Layritz, Victoria, B. C.; J. J. Por- 
ter, Salt Lake City, Utah. 

Executive committee—Wayne McGill, Port- 
land, Oregon; J. J. Bonnell, Seattle, Wash.; 
Knight Pearcy, Salem, Oregon. 

Board of Trustees—Chas. Malmo, Seattle, 
Wash.; W. C. Thompson, Tacoma, Wash.; 
A. H. Steinmetz, Portland, Oregon. 

Executive secretary—treasuerr, C. A. Ton- 
neson, Burton, Wash. Meeting place 1933, 
Centralia, Wash., early in June. 


L. I. Nurserymen’s Field Day 

The importance of the Nursery business 
on Long Island was stressed by Charles H. 
Baldwin of Albany, state commissioner of 
agriculture and markets, on the occasion of 
the association’s Annual Field Day held 
Aug. 3lst. Mr. Baldwin said that about 40 
per cent of the shrubs raised for market in 
the state were grown on Long Island. He 
declared that the Nursery business had 
weathered the depression well and that its 
losses would be but 20 per cent generally of 
the nermal business. 











ASSOCIATION OF | 
KANSAS NURSERYMEN 
Charles Scott, McPherson, Secy. 














With an attendance o! about thirty, the 
Association of Kansas Nurserymen met at 
the Country Club in Lawrence, September 
lst. The morning was devoted to looking 
over the Mount Hope Nurseries and Griesa 
Nurseries. 

Nur- 


W. S. Griesa, of the Mount Hope 
series, as presidcnt of the association, ably 
presided over the afternoon business ses- 


sicn. No formal program had been outlined, 
but among the matters discussed were in- 
creased freight rates, licensing out-of-state 
Nurserymen, and the future of the Nursery 
business. Chester Marshall, Marshalls Nur- 
serics, Arlington, gave a comprehensive re- 
port on the A. A. N. convention. 

After the business session, a visit was 
made to the 4-H Club fair for Douglas Coun- 
ty held in the spacious storage house of the 
Mount Hope Nurseries. Nearly everyone 
stayed for the evening banquet held at the 
Country Club. Irving Hill, president of the 
Lawrence Paper Co., gave an informal ad- 
dress on the “Trend of the Times.” 

Officers elected for the ensuing years 
were Geo. Chandler, Kansas City, president; 
Geo. Skinner, Topeka, vice-president; Chas. 
A. Scott, McPherson, secy-treas. 

J. J. Pinney, 


Ottawa, Kan. Willis Nursery Co. 








License Tax in N. C.--“Every person, firm, 
or cerporaticn operating a Nursery or selling 
or displaying for the purpose of advertise- 
ment or sale of Nursery products, shall pay 
a license tax of $25 per annum,” quotes the 
Asheville, N. C., Times. 
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Nurseryman Discusses Merchandising Problems 


Balance D. B. Cole’s Timely Address on Present Day Nursery Problems, Before O. N. 
A.—Methods Suggested To Overcome Department Store Competition 


It is undoubtedly true that the store has 
“stolen the march” on the retail Nursery- 
man and has developed a real large volume 
of sales. If you are in the retail Nursery 
business and want some of the volume that 
the store is getting, and do not want. to 
play with the store, then you must develop 
some method of merchandising that will get 
you the business wanted. With the store 
as well established as it is at present in the 
sale of Nursery plants it will be a hard row 
to beat them and to take away many of 
their customers. However, just as the store 
has undoubtedly developed many new cus- 
tomers you can do the same and also, at the 
same time, select the class of trade that 
you wish. 

Give Better Service 

If you select the Landscape Gardeners’ 
method of retail business you give a service 
and advice that at present cannot be had 
in the stores, and also do planting and 
supply much fresher and larger material and 
make a better immediate effect for your 
customer. Why not capitalize on these ar- 
guments? Tell the people these things 
through your direct mail or other types of 
advertising. 

On top of all of this it is very necessary 
that you give your customers the right price. 
We believe that in the past Nurserymen and 
_ landscape men have actually soaked their 
‘ customers. Possibly because of this the 
customer is quick to turn to some other 
agency for his Nursery wants. It would be 
well to base prices on a little more volume 
at a less abe i 

As mentioned previously, many Nursery- 
men are trying to be in every type of whole- 
sale business and every type of retail busi- 
ness, and consequently cannot do justice to 
any one phase. I am firmly of the opinion 
that most any one phase of either the whole- 
sale or retail has enough future in it to be 
the whole business of most any Nurseryman. 
If you major in one phase there is little 
doubt but that you can learn the “ins and 
outs” of that type of business to a near 
perfection, and that you would have a much 
better chance of success than if you are a 
jack of all trades. 

Nursery Sales Yards 

It does not seem to me that a real high- 
class landscape Nursery outfit can also run 
the cheap salesyard plan of business. The 
two types take two entirely different priced 
set-ups. 

If you favor the Retail business and like 
the Sales Yard angle I believe there is no 
doubt but that you could work up a very 
satisfactory and pleasant business. Sales 
Yard selling is the only type that I know of 
that competes with the Department Store 
handling in costs. In other words, if you 
operate a Sales Yard economically and get 
the volume of sales that you should get 
there is little doubt that you would be able 
to sell at the same prices that the stores sell 
at, or about double the cost price of the 
goods. 

Many Nurserymen have wonderful op- 
portunities for a Sales Yard right at their 
front door—yet when a customer comes 
by and sees their signs and their big build- 
ings he has to spend half an hour wading 
through the mud in the fields to select a 
few plants. The salesman serving him is 





usually a dirty field Nurseryman who is 
not cut out to be a salesman. Right away 
your costs of handling the order are up be- 
cause of the time required to fill the order, 
and the customer has not been given the 
pleasant satisfaction that he should have 
been given. Therefore, the next time this 
customer purchases he seeks the department 
store or some other place where he can get 
his Nursery stock. 

Why not set off a real nice spot for a 
sales yard, design it rather carefully, and 
heel in a small supply of the main items that 
the average customer inquires for. Have 
the tops tied individually and the plants 
labelled individually ready for immediate 
order filling. Have the walks in between 
these paths of plants covered with gravel 
or some other suitable material so that the 
customer will not have to be walking 
through the mud. Have this Sales Yard 
managed by a clean, fairly well dressed, 
good appearing salesman. A real good- 
looking salesman will oftentimes bring the 
lady customers back eight or ten times in 
the season. Make a set-up that will give 
your customers courteous attention, make 
a nice display and advertisement from the 
road with the beautiful fresh evergreens 
and symmetrical alignment of all plants. It 
induces immediate order, sale and selection 
and comparison of the various plants. 

Just imagine how impossible it is for the 
average customer to spend time in a large 
Nursery looking at one block of five 
thousand evergreens and getting into a car 
and driving a quarter of a mile to look at 
another block of five thousand evergreens 
of another variety, then after traversing 
the Nursery trying to decide what variety 
they require, while in a, little sales yard is 
a full supply of the common items that are 
usually wanted and the customer can almost 
always select the plant wanted after a few 
minutes’ comparison. 

Good Advertising a Necessity 

Of course in order to make this type of 
selling pay, you must get volume, otherwise 
the price of about double cost would not be 
satisfactory. How you get this volume is a 
vital question. Quite a little bit of it will 
naturally come because they have known 
your concern before. Others will be at- 
tracted and stop because of the very pretty 
set-up and the attractive little sign on the 
roadside. Other thousands can be brought 
from a city, when it is not over fifteen to 
twenty-five miles away, by proper advertis- 
ing both through mail and press advertising. 

On the other hand, many a Nurseryman 
has lost his shirt by plunging in advertising 
and not having any idea what the returns 
would be. This is more liable to be true of 
the firm who is a jack of all trades—and 
the retail line is just one of a dozen lines 
that he is following. The advertising is 
gotten up in a hurry without much thought, 
or a set sum of money is given to an adver- 
tising agency to spend as they see fit with- 
out the proper advice and consultation from 
the Nurseryman. 

Good business can be built and is built 
only through good advertising. Your busi- 
ness can be financially ruined by improper 
advertising. Advertising is one of the most 
important items. Many hours of deep 
thought should be given to it. A budget 





PIN OAKS 
Lining-out sizes, 

6-9, 9-12, 12-18 and 18-24 inches 
Large Trees for permanent planting 
5-6, 6-8 and 10-12 feet 
Arthur L. Norton Nurseries 


Clarksville, Missouri 


HORTICULTURAL BOOKS 
When in need of one or more books on 
Nursery practice or horticulture in any 
phase, apply for list (160 books) and 
Price quotations to: 
AMERICAN FRUITS PUBG. CO., INC. 
P. O. Box 124, Rochester, N. Y. 





















NURSERY 


offers the BEST in 
Small Fruit Plants 


Retain the confidence of your customers 
by furnishing them the Best up-to-date 
Varieties and Disease Free Plants. 

Shipments direct under your tags, to 
avoid delay. 

Distributors for the Ohio Small Fruit 
Improvement Association 
ORNAMENTALS—EVERGREENS 
Send for Wholesale Price List 
W. N. SCARFF’S SONS, New Carlisle, Ohio 
1500 A. Nursery, Orchards & Seed Farms 











should be laid out based upon a certain per- 
centage of the business you anticipate. The 
ads should be very carefully prepared and 
the dates upon which they are published 
should receive careful consideration. 

Another fault of many of the old time 
Nurserymen is when a retail customer 
drops in and asks for a price on an item 
and the Nurseryman makes up the whole- 
sale price out of his head, basing his reason 
for this price upon the thought that $1.00 
from this customer who is taking the plant 
away with him is just as good a dollar as 
one from a landscape man. This thought 
followed out for any length of time is 
bound to financially ruin any retail enter- 
prize. Retail cost of advertising, of filling 
orders, of replacements, of catalogues, 
must be charged to each individual order 
in a certain mark-up above the wholesale 
price. Rather than to drop this mark-up 
and to have the general business realize that 
you have no set prices it would be better to 
lose the retail customer who requires a 
wholesale price to be sold. 

Going back to advertising—I have always 
contended that advertising had to be played 
up rather brilliantly to really attract the 
public. Possibly it is even necessary to 
overdo and overstate your advertising 
slightly. It is much like the girl on the 
stage—she would not go across nearly as 
well if she came out naturally, without all 
her paint and make-up. On the other hand 
to build an enduring business you must be 
careful in your advertising not to fool the 
public. When you say “Bargain” or “Sale”, 
if you want them to believe it more than 
two or three times, and want the public to 
come to your sale after the second or third 
one, be sure that you have a “Sale”? when 
you advertise one. 

The last point is one that can be applied 
to all of us as salesmen no matter what 
type of Wholesale or what phase of the 
Retail we are in—That is, that even in these 
times to be a good salesman one must have 
optimism, one must develop courtesy, a good 
salesman must be sincere, and last and 
probably most important—he must know 
and believe in his product. 


Nurseries Sell Greenhouses 

The Cashman Nurseries, Incorporated, of 
Owatonna, Minnesota, have soid their green- 
houses and down town flower store to M. R. 
Cashman, a former member of the firm, 
which in the future will be operated and 
managed by M. R. Cashman and his daugh- 
ter, Betty. 

During the past five years the Greenhouse 
Department of the Cashman Nurseries, In- 
corporated, has been managed by Miss Mary 
Cashman, a daughter of Thos. E. Cashman, 
president of the organization. Miss Cash- 
man has not yet decided on future plans. 


A magnificent massing of color is shown 
by an illustration in color of a portion of 
the eight acres of peonies at Fancher’s Nur- 
sery, Racine, Wis., taken when the peonies 
were in full bloom during the middle of 
June. Hundreds of visitors travelled to 
Racine to see the gorgeous display of blocks 
of pure white peonies, blocks of white to 
pink, pink, and the outstanding blocks of 
deep rose. 


Built To Serve 


That’s why the Neosho Digger is “The most 
economical and satisfactory on the market.” 
Descriptive circular and prices on request. 


“Yours for Digging Satisfaction” 


NEOSHO NURSERIES CO. 


NEOSHO, MO. 


NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 


Write for 96-page Wholesale Catalog 
Illustrating over 600 Hand Tools 


A. M. LEONARD & SON 


PIQUA 











OHIO 
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M. Fleschhut Co., Harrington, Park, N. 
J., has been incorporated. 








Douglas fir in the Pacific Northwest will 
grow in dense seedling stands, and in 30 
years reach a he:ght of 90 feet in some 
cases; Southern pines are among the quick- 
est-growing trees, saplings 20 years old often 
attaining a height of 40 feet—Forest Ser- 
vice, U. S. D. A. 


Repellent Tree Paint For Rabbits—Four 
pounds flour, 4 pounds dry lime-sulfur, 2 
pounds yellow ochre, 1 pint linseed oil, 4 
ounces of asafetida and enough sour milk 
to mix to a consistency of paint. This recipe 
makes enough paint for over 400 trees. 


Mrs. Homer A. Jenkins, Palestine, Tex., 
has two acres in Nursery stock which she 
expects to increase to several acres next 
spring. Mrs. Jenkins will devote equal time 
to dealing in aquatic plants, goldfish and 
similar items, in connection with the Nur- 
sery. Numerous firms of late are giving 
consideration to side lines to their Nursery 
business. 


Kelsey-Highlands Nursery, East Boxford, 
Mass., had its beginning 47 years ago in 
North Carolina. Years later Harlan P. Kel- 
sey moved the business to -Massachusetts. 
The Nursery is especially noted for the 
famous Carolina hemlock, Carolina rhodo- 
dendron and the Catawba rhododendrons. 
One of the Nursery’s high spots is the drive 
down Blue Spruce Avenue. Visitors are 
welcomed and each one given a free plant. 


Charles Dahiman, first Nurseryman in 
Montana, addressed the Butte Kiwanians re- 
cently on early-day conditions in the Nur- 
sery industry. He said he had sold trees by 
the carload, all-grown in Missoula, to Mon- 
tana farmers for the establishment of the 
fine orchards in that section. He suggested 
out door living rooms and placed strong em- 
phasis on the value of trees and shrubbery 
in promoting the sale of real estate. 


Pioneer in the Nursery Trade—Edward H. 
Rust, Pasadena, Cal., an authority in the 
horticultural field, has been in the Nursery 
business in Southern California for more 
than 46 years. He entered the Nursery 
business with his father in 1882, in the prop- 
agation of citrus fruits. In 1892 Mr. Rust 
bought out his father’s interest and proceed- 
ed to extend the business to include the 
growing of a general line of Nursery stock. 


New Era Nurseries, Montour Falls, N. Y., 
is the latest addition to the rapidly growing 
list of Nurseries in the Finger Lakes Region. 
The Nursery maintains an elaborate display 
and show grounds, including a model rock 
garden with waterfalls, lily pool, rose and 
perennial garden, outdoor living room, gar- 
den futuriture, pottery, in fact anything in 
the horticultural line. S. J. Otto, graduate 
landscape architect, and formerly with 
Thomsen Nursery Co., Mansfield, Pa., is 
manager. 


Electric Hot Beds: Recently, much inter- 
est has been directed toward the use of 
electric hot beds, especially in the growing 
of vegetables. A few Nurserymen are now 
experimenting with beds heated by electric- 
ity for the propagation of softwood cuttings. 
Experiments are being started at Cornell 
University, Ithaca, N. Y., using electric hot- 
beds, out of doors, for the propagation of 
evergreen cuttings over winter. We will be 
interested in hearing from any Nurserymen 
who have made experiments with electric 
hot beds. 


AMERICAN NURSERYMAN 








CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be 
fore placing your order for your next 
ecatclog. Glad to send you samples 
without obligation. 


The L W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 








EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 
Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 
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Re member/ 


The results obtained in your nur- 
sery rows determine the value of the 
Lining Out Stock you buy. 


Be done forever with light and 
scattered stands, idle land and costly 
experimentation. 


Line out stock that will give you 85 
and 100% stands in the field... Full 
rows mean economy; no idle land, 
stock up to size when needed and 
value received for your money. 


Furthermore: buy where the sup- 
ply is ample, the selection large and 
the crades and varieties are choice. 


Our Fall 1932 LINING OUT 
STOCK LIST offers a complete line 
of hardy deciduous and coniferous or- 
namentals in lining out grades. Prices 
are consistent with the times and 
quality of stock offered. 


Write for your copy today. 


NAPERVILLE NURSERIES 
Naperville, Illinois 





MAGNOLIAS, LENNEI and SOULANGEANA 


up to 10 feet 


Narberth, Pa. 
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EVERGREENS, FERNS, PERENNIALS 
Discount from trade list for 
fall shipment—-10% on orders 


for $10; 20% on orders for 
$25; 25% on orders for $50; 
or we will quote special prices 
on your Want List. Trade 


List will be mailed on request. 


FERNDALE NURSERY, Askev, Minn. 





Peonies Pay Fine Profits 


from both Flowers and Roots. Our 2ist An- 
nual Wholesale Catalog tells you how. We 
grow only the best of the Old and New Varie- 
ties, and offer them to you at Attractive Prices. 


HARMEL PEONY COMPANY 


BERLIN, MARYLAND 








FALL TRADE LIST 
Now Ready 


Fairview Evergreen Nurseries 
Fairview, Erie Co., Penn. 











NOTICE 


All “American. Nurserymen” wishing to 
do business with Europe should send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 
traders. Annual subscripticn to cover cost 
of postage, $1.85. Money orders payable 
at Nottingham. 

As the H. A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to the nursery or 
eced trades. Address 


Horticultural Advertiser (1930) Ltd. 


Nottingham, England 


AMERICAN NURSERYMAN, Chief Exponent, 
twice a month $2.00 per year; Two years, $3.00; 
Three years $4.00. Canada, $3.50; Bim | $2.50. 








ROSES 


From the Rose District of East Texas 
60,000 EXCELSIA 
40,000 DOROTHY PERKINS 
50,000 BUDDED.ROSES, best variety 
Write for interesting Price List 


HENDERSON’S NURSERIES 
ATHENS, TEXAS 














Canterbury #oxtuomd 


Buxus suffruticosa and B. sempeivirens. 
Selected uniform plants; bushy and foliaged to 
center; masses of fibrous roots. Finished speci- 
mens from 4 inches up, ready for quick shipment. 
Prices lower, plants larger. Ask for special list. 


CANTERBURY NURSERIES, Inc., Box A, Easton, Md. 


Loose Leaf Plate Book 
Special Sample Price $1.50 
ALSO COLORED PRINTS 

PROCESS COLOR PRINTING CO. 


Searle Bldg. ROCHESTER, N. Y. 


Are you preserving your copies of the 
AMERICAN NURSERYMAN? They are of 
unequaled historic value. 


























WE SUGGEST RESERVATION OF ADVERTISING SPACE NOW FOR THE COMING MONTHS 


inte AMERICAN NURSERYMAN 


Exclusively for the Nursery Trade and Allied Interests 
Logical Medium for Inter-Trade Communication 
National and International Circulation 
AMERICAN FRUITS PUBLISHING COMPANY, INC. 


39 State St., Rochester, N. Y. 


Chief Exponent of the 
American Nursery Trade 
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Requisites of a Retail Nursery Business 


Good Stock, Fair Prices, Prompt, Efficient Service, Good Location, Form Stable Satis- 
factory Business Says Retail Nurseryman of Years’ Experience 


Speaking on the “Retail Nursery Busi- 
ness” before the convention of the Pacific 
Coast Association, August 31-Sept. 1, E. 
Carlson, Sunset Nursery Co., Oakland, Cal., 
listed the requisites of a good retail busi- 
ness, based on the twenty-five years’ ex- 
perience of his company, as follows: 

Location is of prime importance. The 
place of business should be centrally lo- 
cated in a well populated, prosperous com- 
munity of easy access to its customers and 
allowing it to make centralized, prompt and 
efficient deliveries. We depend entirely 
upon our salesyard for this purpose and do 
not employ outside salesmen to solicit 
business. 

Prompt service is very important; prompt 
and courteous attention to the customer 
who comes to make his or her purchases and 
after that the same in delivery to their 
homes. 

For that reason we have a staff of well 
informed and courteous salesmen, who are 
able to not only sell the customers the 
plants they desire to purchase, but who are 
also able to help them out with their garden 
problems of all kinds—planting, fertiliza- 
tion, spraying and what not. All their 
questions must be answered in an intelli- 
gent and pleasant manner. The phone 
service should be the same way; we cannot 
lay enough stress on these points. 

It is, of course, very important to carry 
the best of stock—plants that have been 
well grown and of a good assortment. As 
near as possible keep up with novelties 
without going to the extreme. Again, we 
think that only novelties of proven merit 
should be pushed in our sales, but we try 
to anticipate the demand of our customers 
and be always a jump ahead of them. In 
these days where customers do a good deal 
of reading of magazines and catalogues we 
are compelled to look out for new varieties 
all the time. 

Carry a complete assortment specially 
adapted to your particular locality, keep 
the stock in healthy growing condition. We 
find that the “satisfied customer” is the 
best business asset and the best advertise- 
ment, or business-getter. 

By producing and selling healthy stock, 
true to name, and by avoiding over-state- 
ments, we have been able to keep com- 
plaints and replacements, due to failures 
down to a minimum. 

A few years ago we added to our facili- 
ties a line of hardware, insecticides, ferti- 


E. PD. BERNARDIN 


PARSONS, KANSAS 
Established 1870 


Specializes in 
AMOOR PRIVET, SHRUBS 
EVERGREENS 
and 


SHADE TREES 
for the great Southwest. 











COLD WAXING 
is now possible by using CRYSTAL NO-DRI. 
This paraffin wax emulsion is non-toxic to many 
forms of plant life during Propagating, Graft- 
ing and other horticultural operations, where a 
vvater-proofing agent is required. 
' Trial One-gallon can, $1.50 

Crystal Soap & Chemical Co., Inc. 

6300 State Road, Phila., Pa. Dept. A-N 








SEEDS 


HERBST BROTHERS, Inc. 
Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 











lizers, etc., which have been a great help 
to us and the sales of same are increasing 
every year. In this way we are able to give 
a complete garden service. 

The sale of bedding plants is an impor- 
tant item and these are placed on benches 
with. lattice work overhead, thus keeping 
them in good condition and at the same 
time enabling us to give quick service. 

Prices—It is evident that an establish- 
ment with a service policy cannot sell at 
cut rate prices. There must be a reasonable 
competitive price charged for the goods sold 
in order to pay for the extra time it takes 
to serve the customers to their satisfaction. 

The competition with the department 
stores and Japanese Nurseries is hard to 
meet, but we are glad to say that notwith- 
standing so far we have been able to main- 
tain our business on a fair price basis. 

The man who conducts his business on a 
cut price basis only will come to grief sooner 
or later; he will find out that he cannot 
undersell everybody; by trying to do so de- 
moralizes the market and-kills his own 
business. 

The selling price should be at least twice 
the cost price and quite often more than 
that—depending upon the variety and 
character of the material handled and to 
some extent supply and demand. 

Surplus—Everybody is bound from time 
to time to be caught in a surplus of some 
kind. The last two seasons have caught us 
with a surplus of roses. We are trying our 
best to absorb these surpluses, mostly by 
dumping them on the brush pile. It does 
not pay to dispose of them at low rates, the 
public does not buy more of them, at least 
not a worth while amount, and it demoral- 
izes conditions. We try to sell what we 
can at a competitive price and that is the 
end of it. 

The main object is to sell a good article 
at a well balanced price and to give good 
prompt service, thus creating a clientele of 
goodwill that advertises the business from 
friend to friend. This gives a pretty staple 
business. 


Plants Yield Rubber 

John Fritz, Melrose Nursery & Soils Co., 
Miami, Fla., has growing near his office 
building several cryptistagia grandiflora 
plants, also known as purple alamandas. 
“These plants proved Edison’s most promis- 
ing source of rubber,” Mr. Fritz said. 

“Specimens crushed or macerated at our 
Nursery yielded bountiful amounts of a 
liquid, which when exposed to the sun in a 
few minutes became plastic, sticky rubber 
in its purest form.” 


1932 - 1933 


Large Assortment 


Send for Late List 
Howard Rose Co. 








C.R. BURR & CO., INC. 


MANCHESTER, CONN. 
HEAVY SURPLUS ON SOME ITEMS 


Write For Low Prices 











Say you saw it in “American Nurseryman” 








ARKANSAS NURSERYMEN’S 


| 
ASSOCIATION 
W. M. Moberly, Sulphur Springs, Secy. 
| 








The annual meeting of the Arkansas Nur- 
serymen’s Association held at Fayetteville, 
August 25-26 was, in spite of the stringent 
times, the best attended of any meeting yet 
held. And an optimistic feeling seemed to 
prevail with all. At this meeting several 
florists were present, and sentiment pre- 
vailed for them to join with the Nursery- 
men in an association for the good of all, as 
the florists in this state do not have an as- 
sociation. A meeting was called to meet in 
Little Rock in early December for working 
out plans for this joint association. 

Ralph W. Shreve, Farmingtcn, the one real 
authority on wild flowers of the Ozarks, gave 
a delightful and interesting talk on Rock Gar- 
den designing and plants suitable therefor. 
Paul Millar, Chief Inspector, took up some 
proposed legislation which was discussed by 
the members; a legislative ccmmittee was 
appointed to werk with him. William G. 
Amstein, Extension Herticulturist, took up 
Soil Conservation. There was a trip to the 
Exper:ment Station on the afternoon of the 
first day. On the 26th at the annual election 
all officers were re-elected: Charles H. Ves- 
tal, Little Rock, President; G. C. Watkins, 
Siloam Springs, Vice-President; W. M. Mob. 
erly, Sulphur Springs, Secretary and Treas: 
urer. 

Leo Conard, Stigler, Okla., talked on the 
Future cf the Nursery Business in a very 
able manner; all those present got some 
angles on varicus phases. Dr. Isely, of the 
New University staff, tock up Insects Affect- 
ing the Nursery Industry. Dr. R. H. Rosen 
gave an illustrated lecture oni Roses and 
Their Diseases. Professor John C. Dunegan 
of the U. S. Department of Agriculture, read 
a lengthy adn much appreciated paper on The 
Phony Peach Disease. G. C. Watkins, Siloam 
Springs clesed the routine of speeches with 
a talk on dwarf Sedums and their use in 
Rock Gardens, showing some thirty speci- 
mens of them by way of illustration. 

The next regular meeting will be held at 
Fayetteville in 1933. 

Dr. W. M. Moberly, Secy. 


When writing advertisers, say you saw it 
in the American Nurseryman. 


TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (evercreen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 

















Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutuHerForp, N. J. 








BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 








DINTELMAN’S NURSERY 
BELLEVILLE, ILL. 
We offer to the Trade 
25,000 PEACH 
Good Assortment of varieties; also 
APPLES, PEAR and CHERRY 


EVERGREENS, SHADE TREES and SHRUBS 
15,000 PEONY CLUMPS 
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PLANT PATENTS 











New plants to which patents have been 
granted since President Hoover signed the 
amendment to the Patent Act in May 1930 
are: 

No. 1—Everblooming, a climbing rose, “New 
Dawn,” to Somerset Rose Nurseries, New Bruns- 
wick, N. J., Aug. 18, 1931. 

No. 2—Red rose. “Senior,” to Frank Spanbauer, 
Kansas City, Mo., Oct. 13, 1931. Characterized and 
predominantly distinguished by petals which are 
searlet crimson in color, semi-double in appearance, 
and in which the outer petals are inclined to be 
cordate in shape. 

No. %3—White, pink-tinted carnation, “Joan 
Marie,” to Otto A. Muller, to Florex Gardens, North 
Wales, Pa., Oct. 20, 1931. Characterized particu- 
larly by its white blossom slightly flecked with 
pink, unusually large in size and having a high 
center; its strongly constructed calyx: its still, un- 
usually long stem; and its superior reproductive 
and keeping qualities. 

No. 4—Young dewberry, thornless, to E. L. Pol- 
lard and J. E. Sherrill, Chino, Cal., Oct. 20, 1931. 

No. 5—Red rose, sport of Talisman, to Victor 
Groshens, Roslyn, Pa., Nov. 10, 1931. Substan- 
tially the same blooming qualities as Talisman and 
characterized by petals having on the major por- 
tion of both sides the color of rose carthame. 

No. 6—Rose, pink hybrid tea, “Sweet Adeline,” 
Rapture x Souvenir de Claudius Pernet, to R. L. 
Catron to Joseph J. Hill Co., Richmond, Ind., Feb. 
16, 1932. Characterized chiefly by its true rose 
pink color, long buds, superior keeping qualities, 
and a flower wh'ch when half-opened gives a dis- 
tiret’ve gardenia-like effect. 

No. 7—Peach, “Hal Berta,” J. H. Hale x un- 
known yellow variety of strong and vigorous char- 
acter, to James E. Markham to Stark Bros. Nur- 
series, Louisiana, Mo., Feb. 16, 1932. Character- 
ized particularly by the lateness of the ripening 
period of its fruit (about two weeks later than El- 
berta). 

No. 8—Red rose, “Mary Hart,” to George B. 
Hart, Brighton, N. Y., Feb. 23, 1932. Substantial- 
ly the same blooming qualities as Talisman and 
characterized particularly by having roses in which 
the petals are a red color of a shade between spec- 
trum red and carmine. 

No. 9—Hybrid Tea Rose, “Afterglow.” Filed 
Dec. 13, 1930. Issued Feb. 23, 1932. Application 
by Robert Lee Catron, Richmond, Ind. Assigned 
to Joseph H. Hill Company, Richmond, Ind. Char- 
acterized chiefly by its yellowish-pink color, glossy 
green foliage, relative freedom from spines on the 
stem, long foliaceous sepals, and its free blooming, 
vigorous growing and disease resistant qualities. 

No. 10—Climbing everblooming red _ rose, 
“Blaze,” to J. W. Kallay to Jackson & Perkins Co., 
Newark, N. Y., Mch. 8, 1932. Paul’s Scarlet Climber 
x Gruss en Teplitz. Climbing rose characterized by 
its ever-blooming habit. 

No. 11-——Hybrid Tea rose,” “Ambassador,” to C. 
W. Hiermind and Paul E. Weiss to Premier Rose 
Gardens, Maywood, Ill., Mch. 22, 1932. Character- 
ized chiefly by its rose red color, flushed with 
orange yellow, semi-double petalage, foliaceous 
sepals, heavy dark green foliage, and superior pro- 
ducing qualities. 

No. 12—-Red plum to Mrs. Luther Burbank, to 
Stark Bros. Nurseries, Louisiana, Mo., Apr. 5, 1932. 
Characterized particularly by the ripening period 
of its fruit (extremely early) and the freestone 
characteristic of its seed. 

No. 13—-Yellow Plum to Mrs. Luther Burbank, to 
Stark Bros. Nurseries, Louisiana, Mo., Apr. 5, 1932. 
Characterized by the clear golden yellow color of 
the skin of its fruit. 

No. 14—Carmine plum, to Mrs. Luther Burbank, 
to Stark Bros. Nurseries, Louisiana, Mo., Apr. 5, 
1932. Characterized chiefly by the early ripen- 
ing period of its fruit. 

No. 15—Yellow freestone peach, to Mrs. Luther 
Burbank, to Stark Bros. Nurseries, Louisville, Mo., 
Apr. 5, 1932. Characterized particularly by the 
ripening period and color of the skin of its fruit. 

No. 16—Plum, to Mrs. Luther Burbank, to Stark 
Bros. Nurseries, Louisiana, Mo., May 10, 19382. 
Characterized by shape and color of its fruit (red 
sk'nned, golden fleshed) and size of its seed (me- 
dium to rather large) * 

No. 17-——Freesia, giant white, to William R. 
Elder, to Elder & Elder Nurseries, Indianapolis, 
Ind.. May 24. 1932. Characterized particularly by 
its large size, waxy white lily-like color, regular and 
plessing shape. bright green foliage, and the rela- 
tively small size but great number of corms pro- 
duced. 

No. 18——-Plum, to Mrs. Luther Burbank, to ae 
Bros. Nurseries, Louisiana, Mo., July 19, 1932. 
plum tree characterized particularly by the + 
yellow color and the firmness of the flesh of its 
fruit. 

No. 19-—Dahlia, to Harold L. Ickes, Hubbard 
Woods, Tll., July 19, 1932. A dahlia characterized 
by its Coral red color shading to Eugenia red 
toward the center, involute florets and strong 
healthy growing habits. 

No. 20—yYellow Rose, to Earl H. Mann, to E. G. 
Hill Co.. Richmond, Ind., Aug. 23, 1932. Char- 
acterized by the deep rich golden color of the 
major portion, its fragrance, long and stiff stems, 
and the pointed shape and long length of its buds. 

No. 21—Cerise Rose, to Earl H. Mann, to E. G. 
Hill Co.. Richmond, Ind., Aug. 238, 1932. Char- 
acterized by its deep cerise pink bloom, with a 
yellow base at its petals, its large and pointed 
buds, its sweet scented spicy fragrance, its long 
and strong stems, and its prolific production of 
blooms. 

No. 22—Rose, to Chas. N. White, Medina, N. Y., 
Aug. 23, 1932. Fragrant, semi-double hybrid tea 
rose, characterized particularly by its amber yellow 
color, its vigorous growing habits and relative 
freedom from thorns. 

No. 23-——Rose, to Robert Lee Catron, to E. G. 
Hill Co.. Richmond. Ind., Aug. 28, 1932. Char- 
acterized by its bloom being brilliant cerise in 
color, having a delicate and attractive fragrance 
of long duration, and in which the petals are un- 
usually prolific and of very large size. 


Say you saw it in “American Nurseryman.” 


HARDY PERENNIALS 


AND 


ROCK PLANTS 
SEEDLINGS 


All kinds of Delphiniums, Canterberry Bells, 
Fox-Gloves, Galeton, Hardy Pinks, Hardy 
Asters, Hardy Candytuft, Achillea the Pearl, 
Wallflowers, Dbl. Hollyhocks, Hardy Alyssum, 
Pyrethrum, Lythrum Roseum, Liatris (Blazing 
Star). Oriental Poppies. Veronica. Anchusa 
Drapmore, Dbl. Sweet William and Newport 
Pink. Red Hot Poker, Chinese Lantern, p- 
sophila, Rudbeckia, Gaillardia, Coreopsis, Ver- 
onica Incana, Achillea filipendulina, Anthemis 
(Hardy Yellow Marguerite), Lychnis Chalcedon- 
ica, Chelone, Agrostemma, Dianthus Deltoides, 
Valeriana (Garden seuetrore). Lavender (Lav- 
endula Vera), Sweet Wevelsfield, Lupinus, Hi- 
scus. 


Strong Seedlings, 75c per 100. 
$5.00 per 1000; 5000 for $20.00 
PANSIES—Swiss Giants. Best pansies 
on the market. Strong Seedlings. 
60c per 100; $4.00 per 1000. 


J.C. SCHMIDT 
Bristol, Pa. Send for List. 


SEEDLINGS 


CLEAN COAST GROWN 


We have good stands in all lines, which 
look very promising, they will be carefully 
dug, graded, and packed, so they will reach 
you in first class condition. 





Our usual extensive line of SHADE 
and ORNAMENTAL TREES, SHRUBS 
and ROSES. An especially fine lot of 
BIRCH, MAPLE, THORN and FLOW- 
ERING CHERRY. 


PRICES RIGHT 
WRITE FOR PRICES 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 
PORTLAND : - OREGON 














FOR SAFETY SAKE 
USE C. P. O. 


There is no change of bloom, no burn- 
ing of foliage, no discomfort to operators 
when C. P. O. is used to control Juniper 
Scale, Euonymus Scale, Oyster Shell 
Scale on Lilacs, Lace Bug, Red Spider. 
Pine Needle Scale and many forms’ of 


aphids. 
5 gallon can, $6.25 
F. O. B. Philadelphia 
Manufactured only by 
Crystal Soap & Chemical Co., Inc. 
6300 State Road, Phila., Pa., Dept. A-N 


Goodrich Rubber 
Budding Strips 


Used by most up-to-date nurserymen. Will 
not cut buds or girdle stocks. No waste. 


1b. and up, $1.10 per Ib. postpaid 
10 Ibs. and up, 95 per Ib. | ¢. 6. b. 


25 lbs. and up, = .85 per Ib. . 
50 Ibs. and up, .75 per Ib. | Ottawa 


Willis Nursery Co. 


WHOLESALE NURSERYMEN 
Ottawa, Kansas 














LINING OUT STOCK 


CONNECTICUT VALLEY GROWN 
Over 100 Leading Varieties 


DECIDUOUS and EVERGREEN 
Special Offer—Early Orders 
AMPELOPSIS VEITCHII 

BARBERRY THUNBERGI 
IBOTA PRIVET 
ROSA MULTIFLORA JAPONICA 
(Best Understock) 
Write for Complete List. 
C. E. WILSON & COMPANY, INC. 


Manchester, Conn. 


PLANT PATENTS 


I am securing plant patents for many 
of the leading Florists and Nurserymen 

If you have a new variety write me 
for an opinion on its probable patent- 
ability and an estimate of costs of pat- 
enting same. 

\ 
ORVILLE M. KILE 
1295, ’97, '99 National Press Building 


WASHINGTON, D. C. 


Registered Plant Patent Agent 
U. S. Patent Office 














IF YOU plant 


Tennessee Natural Peach Seed 


you will not be sorry. Reliable and Dependable. 
Write for prices on 1931 crop. 6000 to 7000 
seeds to the bushel (50lb.) 


Southern Nursery & Landscape Co. 


inchester, Tennessee 


GEORGE DOUGLAS JONES 


Patent Attorney 
AGRICULTURAL IMPLEMENT AND 
PLANT PATENTS EXCLUSIVELY 

2172 Briarwood Road 

CLEVELAND, OHIO 














THE WESTMINSTER NURSERY 
WESTMI!ISTER, MD. 

Offers at special prices California Privet, 

Lombardy Poplars, Oriental Planes, 

Shrubbery, Evergreens, Perennia!s, etc. 

Write for new price list. 


American Bulb Company 


Importers and Growers of 
Dutch Bulbs, Cannas, Tuberoses, Gladioli, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
nd For Free Catalogue. 
31-37 W. 27th St. 1335 W. Randolph St. 
New York City Chicage, Ml. 

















PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 


LESTER C. LOVETT 
Milford Delaware 


Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 














PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 


HOGANSVILLE NURSERIES 
Hogansville, Georgia 





CONIGISKY’S 


HAND COLORED PHOTOGRAPHS 
DOUBLE AGENT’S ORDERS 
Shrubs, Perennials, Evergreens, Roses 

in Life-L’ke Reproduction 
TALOG AND PRICE LIST FREE! 


B. F. CONIGISKY #*-A,iamites 











THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 
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Cooperative Marketing Association Suggested 


To Southwestern Nurserymen at Dallas Convention—Best Annual Meeting Ever Held 
Is General Opinion—Edward L. Baker Re-elected President 


Association of Nurserymen was one of 

the most successful in its history. There 
were some hundred members and guests in- 
cluding about twenty-five ladies. Probably 
the most discussed subject was Cooperative 
Marketing as presented by W. C. Griffing of 
Beaumont and the Federal Bureau represent- 
ative, Chas. H. Alvord. A committee was 
formed and is siill at work on a scheme 
which will meet with approval of the mem- 
bers of the association. The executive com- 
mittee met as scheduled and after attending 
to details, appointed a new arbitration com- 
mittee to function during the convention. 
The subject of legislative measures to be 
passed as concerned the Nurserymen was 
gone into and an indefinite plan formulated. 


The convention proper opened with an in- 
vocation by a local pastor, the address of 
welcome by J. Ben Critz of the Dallas Cham- 
ber of Commerce and the response given by 
N. Bruce Rey of Oklahoma City. The re- 
port of the secretary-treasurer showed all 
bills paid with a balance in the bank. Then 
the annual address of President Baker 
was delivered. An illustrated lecture by R. 
C Morrison, City Forester of Fort Worth, 
was greatly appreciated and enjoyed. Mr. 
Morrison showed many colored slides of 
plants, flowers and landscaped homes. The 
afternoon session heard a report of the nom- 
inating committee and the election of of- 
ficers. Austin, Tex., made a bid for the 
convention but as it was practically prom- 
ised to Marlin last year the next meeting 
will be in Marlin, Tex., the first Wednesday 
and Thursday in September, 1933. 

T. E. Hagen led the discussion on the 
Phony Peach Disease with a round table dis- 
cussion following. 

W. C. Griffing presented the question to 
Southwestern Nurserymen, “Shall we Nur- 
serymen Organize a Cooperative Associa- 
tion?” Said Mr. Griffing: 

“The statement has been made and often 
repeated that a cooperative organization will 
not succeed unless it springs from ‘neces- 
sity.” An organization founded on ‘dire need’ 
certainly has the best opportunity to survive, 
but.an organization for which-there has been 
no well-defined need is not likely to last 
very long. Nurserymen who are satisfied 
with the results secured without organizing, 
do not feel a real need for an association and 
their support of it probably will not be ac- 
tive. The necessity for an organization may 
arise from the lack of cooperative prin- 
ciples, over-production or from dissatisfac- 
tion with existing agencies. 

“In order to insure the efficient production 
and sale of trees, plants, shrubs, roses, etc., 
grown by Nurserymen, to promote, foster, 
and encourage the sale of our products co- 
operatively, to reduce speculation, to stabi- 
lize the markets, and hold up the value of 
our products, and to obtain benefits under 
the Agricultural Marketing Act of the Fed- 
eral Farm Board, it is up to us to first or- 
ganize a non-profit Cooperative Growers As- 
sociation without capital stock. The govern- 
ment has forms of constitution, by-laws, 
growers agreement, etc., available which we 
can manage to fit our various conditions. 

“It can be plainly seen that stabilized 
prices, combined advertising, sales efforts, 
traveling expenses, standardized grading, 
loss in shipping, over-production, and many 
of our problems may be very ably and finan- 
cially helped through this organization.” 


HOOD NURSERIES 


We offer for Fall 1932 and Spring 1933, 
complete line of Evergreens, Pink Flowering 
Dogwood, Azaleas, Deciduous Magnolias, Shrub- 
bery, Shade Trees, Fruit Trees and etc. 


Send us your list for quotations. 


W. T. HOOD & CO., Richmond, Va. 


T= 1932 convention of the Southwestern 














Following the address on Cooperative 
Marketing by W. C. Griffing and Chas. H. 
Alvord, a committee was appointed with 
Eugene Howard as chairman to work on this 
and report later. The address on Crotalaria 
as a Soil Builder by S. C. Simpson explained 
the value of Crotalaria both as a soil builder 
and as a side line for the Nurseryman. 

A discussion of state schools selling Nur- 
sery stock and thereby competing with the 
private Nurseryman resulted in no action be- 
ing taken, the point being developed that 
this is not a government policy and the as- 
sociation thereby being induced to drop the 
matter without making it an issue. 

Mr. J. O. Lambert, in his address on Year- 
Around Nursery Work explained how he 
handled the matter of an annual or monthly 
income by having something specific to offer 
in the way of sales or service ail the year 
around. Houston Harte, San Angelo, past 
president of the West Texas Chamber of 
Commerce, and Maury Hopkins, Plainview, 
assistant general manager, discussed at 
length the Chamber’s five-year beautification 
program. This was explained under some 
six general heads, name and sponsorship, 
purpose, eligibility, entries, time of contest 
and awards. The basis of judging or score 
ecard has four parts: home planting and 
beautification activities, painting and repair, 
city property beautification, and county and 
rural beautification activities. 

George Verhalen gave the report of the 
freight rates committee, stating that a satis- 
factory arrangement had been made with all 
roads which reduced the rates to about the 
level the Nurserymen requested. A special 
vote of thanks was given Mr. Verhalen for 
the splendid work done by his committee. 


The legislative committee J. M. Ramsey, 
chairman, sent in a typéd report. As the 
legislature did not hold a session this year 
the report stated just what was hoped to be 
done in the future. Taxation, inspection fees 
freight rates, phony peach, workman’s com- 
pensation and employers’ liability insurance 
were all to come under this committee work 
and will be handled with the next meeting 
of the legislature. 

Courtesy resolutions were adopted extend- 
ing appreciation to the Dallas Chamber of 
Commerce, local Nurserymen, Otto Lang as 
chairman of the entertainment committee, 
the Baker Hotel for the very splendid co- 
operation and service, Moore Nursery of Ty- 
ler for the lovely roses used as table deco- 
ration. Lang Floral Co. for the corsages 
presented to each lady at the banquet, and 
especially to the local papers for publicity. 
Resolution on the deaths of Will B. Munson, 
Herman N. Shamburger, and R. H. Hoffman 
were passed. 

Social activities were varied. Majestic 
theatre tickets were presented to every one 
by the association; wrestling match tickets 
with compliments of Otto Lang; banquet 
and luncheon were taken care of by the 


registration fees. The watermelon party 
planned by Mr. Lang and local Nurserymen 
was rained out. 

The Johnston Advertising and Printing 
Co. of Dallas presented the association with 
a plan whereby they will publish a monthly 
booklet to be edited by the secretary and 
mailed to the members. This service will 
be complimentary, as a gesture of good will 
from the company in appreciation of past 
business of the members. The project was 
greeted with enthusiasm and accepted by 
the membership. 

Officers were elected as follows: Presi- 
dent, Edward L. Baker, Fort Worth, Texas, 
re-elected; Vice-president, Gus Lingner, San 
Antonia, Texas; Secretary-treasurer, Mrs. 
Thomas Bell Foster, Denton, Texas, re-elect- 
ed. These officers with the two members 
following comprise the executive committee, 
Edward Teas, Houston, Tex.; C. E. Garee, 
Noble, Okla. 

Lela W. Foster, Secy. 


Centennial Celebration 

Cherry Hill Nurseries, Thurlow & Strang- 
er, Inc., West Newbury, Mass., had a gi- 
gantic rock garden display at the Atlantic 
City Flower & Garden Pageant last week. 
Mammoth trees were transported from the 
Nurseries to the Atlantic City Auditorium, 
along with tons and tons of loam and rocks 
of various formation. Real water fall effects 
were constructed and good sized fish ponds 
installed. 

The products from these Nurseries are 
known far and wide and their exhibits are 
always such that those visiting the shows 
just have to stand and wonder in amazement 
at the ability of humans to so closely dupli- 
cate nature in all her splendor. 

But the firm’s real showing is made on 
their own Nursery grounds where a splendid 
new office and packing building permits an 
annual exhibition which draws immense 
crowds. A very interesting and comprehen- 
sive write-up, with illustrations, of one of 
these annual “home” exhibitions appeared in 
the June 24, 1932 issue of “The Breeze”, a 
news magazine of society. 

Cherry Hill Nurseries are frequently re- 
ferred to as the “Peony Kings” but in ad- 
dition this concern carries a general line of 
ornamental Nursery stock of the hardy va- 
riety especially suited to northeast climate. 
The Nurseries cover an area of 550 acres 
and five acres are devoted to peonies. The 
first award won by Cherry Hill was in 1893 
and in their collection today there are 150 
Gold Medals for exhibitions all over the 
county. Among the prize possessions are a 
large number of handsome silver cups won. 
Last year this concern won the sweepstakes 
cup at the local show with their evergreen 
rock garden and Mr. Stranger feels that this 
year’s exhibits surpass that of a year ago. 

The company is celebrating its hundredth 
anniversary this year. 





and mail order, wholesale. 


matter with you, at your convenience. 


To a Nurseryman Who Needs a Good Office and Sales Executive 


Here is a man who is a thoroughly experienced nurseryman, capable of taking complete charge 
of office and sales department and producing results. His training has been in agency work, catalog 
Successful in selling nursery stock direct over radio. 
with a clean record and can give the best of trade references. 


Address A-122, care AMERICAN NURSERYMAN. 


A hard worker, 
This man would like to discuss the 








LABELS FOR NURSERYMEN 
THE: BENJAMIN CHASE COMPANY 


ERRY, N. 











WESTCOTT NURSERY CO. 
Falls Church, Va. 


‘400 Acres of 
EVERGREENS, SHRUBS, TREES 
Write for Price List 








1932-1933 


Offers to the Trade at special prices a 
full assortment of all varieties of 


Small Fruit Plants 


Rambo’s Wholesale Nurseries 
BRIDGMAN, MICHIGAN 
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| “AMERICAN NURSERYMAN’S” HORTICULTURAL LIBRARY 
AMERICAN FRUITS PUBG. CO., P. 0. Box 124, ROCHESTER, N.Y. Prices subject to change 


All books postpaid 


| 








BAILEY’S STANDARD CYCLOPEDIA OF 
HORTICULTURE, 3 vols. Illustrated. Ful- 
ly indexed. 3639 pages. Indispensable for 
horticultural reference. The standard au- 
thority everywhere. Sold only in complete 
sets. Price $25 per set. American Fruits 
Pubg. Co., P. O. Box 124, Rochester, N. Y. 


ADVENTURES IN A SUBURBAN GAR- 
DEN, by L. B. Wilder. Gold mine of useful 
information on the uses and behavior of 
over 500 new and old varieties of plants; 265 
pages, 19 illustrations, three plans with 
keyed lists of plants to use. $3.50 postpaid. 


AMERICAN ALPINES IN THE GARDEN 
by Anderson McCully. Each one of 535 
plants is described so that you can tell quick- 
ly if it is suited to your conditions. Explicit 
directions for making a rock garden; 262 
pages, 19 photographs. $2.50 postpaid. 


AMERICAN GRAPE GROWING MANUAL 
by U. P. Hedrick. Covers whole field of 
grape growing in America, including species, 
propagation, pests, marketing, grape prod- 
ucts; 458 pages. $3.00 postpaid. 

AMERICA’S GREATEST GARDEN by E. 
H. (Chinese) Wilson. A Study of Arnold 
Arboretum. The more salient features of 
the garden are lightly touched upon and 
some of its outstanding subjects are held in 
brief discourse; 123 pages. 50 full-page il- 
lustrations. $3.00 postpaid. 

ANNUALS IN THE GARDEN by H. S. Or- 
loff. Brief but complete and trustworthy in- 
formation for the home owner on how to get 
best results with annuals, 88 pages, 17 keyed 
planting plans. $1.25 postpaid. 

AZALEAS AND CAMELLIAS by H. Har- 
old Hume. Covers varieties, care and cul- 
tivation. 90 pages. $1.50 postpaid. 

CYCLOPEDIA OF HARDY FRUITS by U. 
P. Hedrick. Describes varieties of hardy 
fruits grown in North America; 370 pages, 
351 illustrations. $6.00 postpaid. 

THE DAHLIA by Lawrence H. Peacock. 
This book discusses classification, propaga- 
tion, garden cultivation, new varieties, har- 
vesting and storing of roots, etc. $1.25 post- 
paid. 

ELEMENTS OF PLANT SCIENCE by C. 
J. Chamberlain. An introduction to the 
study of plants by one with experience in 
imparting xnowledge of principles of plant 
culture of practical value. 394 pages, 321 il- 
lustrations. $1.90 postpaid. 

EVERGREENS by F. F. Rockwell. Covers 
principles of good design, care in selecting 
proper sorts and proper attention after they 
are planted; 83 pages, illustrated. $1.00 post- 
paid. 

EVERGREENS, CULTIVATED by Dr. L. 
H. Bailey. Covers cultivation and identifi- 
cation thoroughly of all kinds; 433 pages, il- 
lustrated. $3.00 postpaid. 

EXPLORING FOR PLANTS by Dr. David 
Fairchild. An account of a three-year still 
hunt in Africa, the Canary Islands, Ceylon, 
Java and Sumatra after new plants; 611 
pages of real pleasure, 190 fascinating photo- 
graphs. $5.00 postpaid. 

FERTILIZERS, by E. B. Voorhees. Treats 
of source, character and composition of 
natural, home-made and manufactured fert- 
ilizers; and suggestions as to their use for 
different crops and conditions. 365 pages, 
$1.50 postpaid. 


GARDENING IN THE LOWER SOUTH, 
by H. Harold Hume. The author has had 
long practical experience as gardener and 
Nurseryman in the territory of which he 
writes; 435 pages, illustrated. $5.00 post- 
paid. 

GARDEN MAINTENANCE by Ortloff & 
Raymore. Everything about garden upkeep 
and care; 316 pages, 38 illustrations in color, 
halftone and line. $2.50 postpaid. 


GARDEN, PLANNING AND PLANTING 
HOME, by P. Murray. A popular handbook 
containing concise and dependable informa- 
tion designed to help the makers of small 
gardens; 406 pages, 365 drawings and 31 
full page photographs. $3.50 postpaid. 















































GARDEN POOLS: Large and small, by L. 


W. Rameey and C. H. Lawrence. Pools are 
increasing in popularity as fast as rock gar- 
dens did. Get ready to cash in on this popu- 
larity through the practical information on 
design, construction, planting, and care in 
this new book. Illustrated with 2 color 
plates and 27 beautiful halftones that will 
help you sell the idea to prospects. 13 use- 
ful diagrams. $2.50 postpaid. 

GARDENS, PERENNIAL by H. S. Ortloff. 
All the important steps in raising perennials 
are treated in a clear, brief manner; 18 gar- 
den planting plans with detailed description. 
$1.25 postpaid. 

HORTUS, by L. H. and E. H. Bailey. The 
Last Word on Plants. A dictionary in the 
true sense of the word, with information on 
22,000 genera, species and varieties of or- 
namental, fruit and vegetable plants in cul- 








vation in North America today; 652 pages, 


35 illustrations; $10.00 postpaid. 

INSECTS AND DISEASES OF ORNA- 
MENTAL TREES AND SHRUBS by Felt 
and Rankin, Authortative, up-to-date infor- 
mation on protecting and curing trees of 
ravages of diseases ond insects; 507 pages, 
243 illustrations. $5.00 postpaid. 

INSECTICIDES AND FUNGICIDES by 
Anderson & Roth. A manual which gives in- 
structions in preparing insecticides and 
fungicides as applied to horticultural crops. 
A detailed study of spraying and dusting 
equipment is also included; 337 pages, illus- 
trated. $3.00 postpaid. 

LANDSCAPE GARDENING by O. C. Si- 
monds. Deals with the handling and shap- 
ing of land, the plant materials. arrange- 
ment of planting, how to plant, the utilizing 
of water in the landscape picture. The sub- 
ject of city and regional planning is dis- 
cussed, as also the conservation of natural 
resources from the artist’s point of view; 
318 pages, illustrated. $2.50 postpaid. 

LANDSCAPING THE HOME GROUNDS, 
by L. W. Ramsey. Tells what constitutes 
good taste in landscape gardening and shows 
how to achieve attractive home surround- 
ings. 170 pages. Illustrated. $2.00 post- 
paid. 

LAWNS by F. F. Rockwell. 

















Valuable and 





practical treatise on turf culture. $1.00 post- 
paid. 
MANURES AND _ FERTILIZERS, by 


Homer J. Wheeler. A clear and unusually 
full discussion of the practical utilization of 
manures and fertilizers of all kinds, and of 
their relations to the plant and to the soil. 
389 pages, illustrated. $2.65 postpaid. 

MODERN NURSERY by Laurie & Chad- 
wick. Commencing with a survey of the 
Nursery business, it contains chapters on 
the location and layout of the Nursery; 
tools; structures for propagation; soils and 
fertilizers; several chapters on the different 
methods of propagation, all containing the 
latest results of practical research; cultural 
practices; control of pests; storage, packing 
and grading; office management; selling 
methods; nursery laws and quarantines; 
and plant patents; 500 pages of tested infor- 
mation, 110 illustrations and 70 useful 
tables.. $5.00 postpaid. 

NURSERY MANUAL by L. H. Bailey. 
One of the old standbys. A complete guide 
to the multiplication of plants, giving an ac- 
count of the methods commonly employed 
in the propagation and crossing of plants. 
456 pages, illustrated. $2.50 postpaid. 

NURSERY, THE SMALL, by Nelson Coon. 
Covers Nursery sales and management. 
$1.00 postpaid. 

OUTDOOR LIVING ROOM by Ramsey 
and Lawrence. A book for every home 
owner; a guide for Nurserymen. 120 pages, 
illustrated. $2.50 postpaid. 


PLANT PROPAGATION: Greenhouse and 
Nursery Practice by M. G. Kains. Another 
standard work. Covers germination, seed 
testing. potting, layerage, bottom heat, cut- 
tage, classes of cuttings, graftage, theories 
and laws. 342 pages, illustrated. $2.25 post- 
paid. 

















PLANTS, What They Are and What They 
Do, by A. C. Seward. $1.50 postpaid. 

PLANT BUYERS INDEX by J. Edward 
Manning. Answers the question where to 
find it, showing fro mwhat American source 








each plant may be obtained. Locating 
20,000 varieties. $10.00 postpaid. 
SOILS: THEIR PROPERTIES AND 


MANAGEMENT, by Lyon, Fippin and Buck- 
man. Covers on introductory course in soil 
technology, in which a comprehensive view 
is given of the subject from the geological, 
physical, chemical and bacteriological stand- 
points; 764 pages. $3.40 postpaid. 

SPRAYING, A MANUAL FOR by K. L. 
Cockerham. Practical reference and guide 
for the spraying, dusting and fumigation of 
plants for all insect pests and diseases that 
attack them; 8&7 pages, illustrated. $1.25 
postpaid. 

STANDARDIZED PLANT NAMES com- 
piled by the American Joint Committee on 
Horticultural Nomenclature. It is designed 
to serve every person who grows, handles, 
writes about, reads about, or talks about 
plants. 546 pages. $5.00 postpaid. 

TREES, BOOK OF by A. C. Hottes. Tells 
how, when, where and what to plant. Cov- 
ers description of every worthwhile tree, as 
well as culture, propagation, uses, desirable 
and undesirable features, etc.; 448 pages, 
200 half tone and line cuts. $3.00 postpaid. 


ROADSIDE DEVELOPMENT by J. M. 
Bennett. A county official says commercial 
Nursery stock is cheapest and best for road- 
side planting. Read about it. 265 pages, il- 
lustrated. $5.00 postpaid. 

ROCK GARDEN AND ALPINE PLANTS 
by Henry Correvon. This book contains the 
most complete descriptive list of Alpine 
plants available. Besides the use and cul- 
ture of these plants, it discusses ferns, or- 
chids, cacti, rock gardens, wall gardens, and 
their other uses; 544 pa,es with illustrations 
in black, white and color. $6.00 postpaid. 


ROCK GARDENING, Simple Guide, by Sir 
James L. Cotter. A brief, practical manual 
on just how to grow rock plants, how to 
make and look after a rock garden, and the 
best time and means for propagating alpine 
plants; 126 pages. $1.00 postpaid. 


ROCK GARDENS by F. F. Rockwell. Tells 
just where and how to make a rock garden, 
what plants to use and where to put them; 
86 pages. illustrated. $1.00 postpaid. 


ROSE IN AMERICA by J. Horace McFar- 
land. A very clear discussion of rose va- 
rieties suitable to various sections of Amer- 
ica, followed by chapters on pruning, insects, 
and disease. The book is replete with il- 
lustrations, 233 pages. $3.00 postpaid. 


ROSES, by F. F. Rockwell. This book is 
especially adapted for recommendation to 
planters who seek information on caring for 
their rose plants. The book is designed to 
be used right with rose catalogues and 
growers’ lists. $1.00 postpaid. 


ROSES, HOW TO GROW, by Robert Pyle, 
J. Horace McFarland and G. A. Stevens. 
211 pages, beautiful illustrations, many in 
color. $2.00 postpaid. 


ROSES, MODERN by J. Horace McFar- 
land. A uniform descriptive list of all im- 
portant roses in commerce, 2511 variety de- 
scriptions, 48 accurate color plates, 31 sepia 
pictures, 284 pages. $5.00 postpaid. 


TREE CROPS by J. Russell Smith. A 
permanent’ agriculture. Warns against 
erosion and exhaustion of the soil. The 
need for crops from trees which at the same 
time by their roots preserve the soil is 
graphically shown. 


LIST OF 160 BOOKS on Horticultural sub- 
jects covering Nursery, Greenhouse, Field, 
Ornamental and Fruit Stock, Vines, Insecti- 
cides, Spraying, Landscaping, Diseases, In- 
sects, Orchards, Gardens. Seven books on 
Landscape Gardening, six books on Rock 
Gardening. List sent on request. American 
Fruits Pubg. Co., P. O. Box 124, Rochester, 
N. Y. 
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Preliminary—Fall 1932 Wholesale Trade List 


Lining Out Stock 


Grafted Evergreens 


All Grafts produced by Hills are extra large and strong, aver- 
aging ten inches or more in height. ALL JUNIPER GRAFTS 
are GRAFTED on JUNIPER UNDERSTOCKS. They are 
knocked out of pots, wrapped individually in paper and packed 

to reach you in perfect growing condition. 


Per 100 Per 1000 
$200.00 
200.00 
200.00 
200.00 


200.00 


Juniperus chinensis pyramidalis—Blue 
Juniperus chinensis pyramidalis—Green 
Juniperus chinensis sargenti—Blue 
Juniperus Chinensis sargenti—Green 
Juniperus communis depressa (Vase Shaped) . 
Juniperus communis depressa aurea 
Juniperus japonica 

Juniper Japonica nana—Hill Introduction. 
Juniperus sabina horizontalis 

Moonlight Juniper 

Blue Moon Juniper 

Hill’s Silver Juniper 

Juniperus squamata meyeri 

Juniperus virginiana cannarti 

Juniperus virginiana elegantissima 
Juniperus virginiana glauca 

Hill Dundee Juniper 

Juniperus virginiana schotti 

Picea pungens kosteri 


25.00 
25.00 


200.00 
200.00 
200.00 
200.00 
200.00 
200.00 


Hill’s Evergreen Seedlings 
(2 and 3 year) 


Per 100 
Abies concolor 
Juniperus chinensis 
Juniperus chinensis 
Juniperus chinensis ............. 10-12 in. 
Juniperus communis depressa .... 4- 6 in. 
Juniperus communis depressa .... ¢- 8 in. 
Juniperus scopulorum 
Juniperus scopulorum 
Juniperus virginiana 
Larix Europea 
Picea canadensis 
Picea 
Pinus banksiana 
Pinus ni 
Pinus ponderosa scopulorum 
Pinus ponderosa scopulorum 
Pinus strobus 
Pinus sylvestris 
Pinus sylvestris 
Pseudetsuga douglasi 
Pseudotsuga dougiasi 6- 8 in J 
Note—Seedlings are tied in Sesiies of 50. 


Hill’s Twice Transplanted Evergreens 
Per 100 Per 1000 
$ 8.00 $ 70.00 
Abies concolor 10.00 75.00 
Abies concolor ‘i 12.00 100.00 
Abies fraseri in. 6.00 50.00 
Abies homolepis D in. 6.00 50.00 
Chamaecyparis pisifera filifera ... 6 i 12.00 100.00 
*Juniperus chinensis 12.00 100.00 
*Juniperus chinensis 17.00 150.00 
Juniperus ch. pfitzeriana 10.00 80.00 
Juniperus ch. pfitzeriana 12.00 100.00 
*Juniperus ch. pfitzeriana 30.00 250.00 
*Juniperus com. depressa 14.00 120.00 
Juniperus com. depressa aurea.... 15.00 120.00 
Juniperus com. depressa plumosa.. 8-10 in. 12.00 

Juniperus com. depressa plumosa. .10-12 in. 17.00 

Juniperus com. depressa prostrata. 8-10 in. 10.00 

Juniperus com. suecica 8-10 in. 15.00 


30.00 


Abies balsamea 


Hill’s Twice Transplanted Evergreens—Continued 


Per 1000 
$ 50.00 
75.00 
100.00 
80.00 
100.00 
200.00 
100.00 
120.00 
100.00 
200.00 
80.00 
120.00 
50.00 
‘40.00 


Per 100 
$ 7.50 
10.00 
12.00 
10.00 
12.00 
25.00 
12.00 
14.00 
12.00 
25.00 


Juniperus excelsa stricta 
Juniperus excelsa stricta 

Juniperus horiz. douglasi 
Juniperus sabina 

Juniperus sabina 

*Juniperus sabina 

Juniperus sabina horizontalis 
Juniperus sabina pyramidalis 
Juniperus sabina von ehron 
*Juniperus scopulorum 

Juniperus vir. kosteri horiz. 

Hill Pyramidal Juniper 
Pachysandra terminalis 

Picea canadensis 

Picea canadensis 

*Picea canadensis 

*Picea canadensis 

Picea canadensis albertiana 

Picea canadensis albertiana 

Picea excelsa 

Picea excelsa 

Picea pungens 

Picea pungens 

*Picea pungens (selected blue)... . 
*Pinus montana uncinata 
*Pinus mughus 

*Pinus mughus 

Pinus nigra 

Pinus ponderosa scopulorum 
*Pinus strobus 

*Pinus strobus 

Pinus strobus 

Pinus sylvestris 

*Pinus sylvestris 

*Pinus sylvestris 

Pinus tanyosho 
Pseudotsuga douglasi 
Pseudotsuga douglasi 
*Pseudotsuga douglasi 
*Pseudotsuga douglasi 
Taxus cuspidata 

Taxus cuspidata 

Taxus cuspidata nana 

Taxus cuspidata nana 
Thuya occidentalis 

Thuya occidentalis 

*Thuya occidentalis : 
Thuya occidentalis conica densa... 8-10 in. 

Thuya occidentalis douglasi aurea. 8-10 in. 

Thuya occidentalis douglasi pyram’ s 6- 8 in. 

Thuya occidentalis ya pyram’s 8-19 in. 

Thuya occidentalis Little Gem 6- 8 in. 

Thuya occidentalis lutea 8-10 in. 

Thuya occidentalis pyramidalis.... 8-10 in. 

Thuya occidentalis pyramidalis . ..10-12 in. 

*Thuya occidentalis pyramidalis. . . 18-24 in. 

*Thuya occidentalis pyramidalis. ..2-2% ft. 

Thuya occidentalis recurva nana... 6- 8 in. 

Thuya occidentalis rosenthali 8-10 in. 

Thuya occidentalis rosenthali 10-12 in. 

Thuya occidentalis spicata alba.... 8-10 in. 

Thuya occidentalis wareana ‘ 6.00 
Thuya occidentalis wareana 10.00 
Thuya occidentalis woodwardi.... 8-10 in. 6.00 
*Thuya occidentalis wood’i (Field) 10- 12i 30.00 
Tsuga canadensis 6- 8 in. 6.00 
Tsuga canadensis 14.00 
Tsuga canadensis 20.00 
Tsuga canadensis 25.00 


250.00 
300.00 
50.00 
50.00 
75.00 
90.00 
50.00 
75.00 
50.00 
250.00 
50.00 
120.00 
150.00 


12-15 in. 200.00 


Note—Above tied in bundles of 25 
25 of same variety and size at 100 rate; 250 at 1000 rate. 


We allow 3% discount and box free when cash accompanies order. 





D. HILL NURSERY CO. 


Evergreen Specialists — Largest Growers in America 


BOX 402 « « 


Ure U2sU28U 28028 Ue UPR U2 SR U2 U 28 U2 U4 K{U4rU- 


DUNDEE, ILL. 


pt items marked * which are in 5’s. 
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